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NEW ENG. MUTUALS’ WRITING INSURANCE 
FIGURES ANALYZED ON WESTERN FARMERS 


Two and a Half Million Dollars Drop oes 
' uhl, eadinc Pro- - 
in Surplus at End of 1914 | HE. HOME. pad, ates & ne a 
is Record Peet oe sre 


— INSURANCE COMPANY 


NET LOSSES WERE $4,087,389 NEW YORK 


tock Companies Surplus To Policy- 


holders 5.13%—Mutuals 2.83° on ELBRIDGE G. SNOW, President 
Outstanding Liability ‘ 








Because of the great losses sustained 
the Salem, Mass., fire by the group 
mutual companies commonly known An agent who delivers the best indemnity in the 
the New England Mutuals. the in market, at the same price as other kinds not so 
world has been desirous r sure in event of calamity, is In a position to 
ities how these companies fared in attract, retain, and increase the business of his 
1914. \Although they have carried and ofice. THINK IT OVER. 
are still carrying a very heavy liability 
to a possible fire or conflagration the 
Salem losses were by far the largest 


they have ever been called upon to pay 





Cost of Insurance 
As is well-known the Senior and Ju- 








nior Mutuals insure chiefly those risks 





which are equipped with automatic 
sprinkler protection and by means of 





careful selection and rigid inspection, 
added to fairly stiff requirements which e e 
must be met by the assured in orde Nort British . 

ea Established 1809 
to become eligible for insurance by 
these companies, they have been en 

: : : + 

cele fear gpg and Mercantile 
reduce the cost of insurance to a very 
low figure. Their method of operation 


is to require a deposit premium figured Entered United States | e 
at rates varying from 65 cane to $2 1866 nsurance O. 


and averaging about 75 cents, and to 





pay dividends at the close of a stated 
period, the difference between the two — 
(plus interest lost by the assured on Policyholders protected by nearly $9,000,000 United 
pecount of the large deposit premium States assets, with further guarantee in every policy, 
being the net cost or rate per $100 of ‘ eos ae . goby 
in: Chien Mintiedin tn wears of protection by entire fire assets of the com- 
previous to 1914, according to the best pany which are many times larger 
information obtainable, have run from 
80 per cent. to 96 per cent. and have 





averaged about 92 per cent., which plus 
interest at 6 per cent. have made the 
cost or rate per $100 about 14 cents 
per annum. - 
F. |. A. Competition Yr ] It 

eid ciednai thenbity ‘abe Commercia Casua VY 
Factory Insurance Association, have 
been very successful in meeting the ] 4 
competition of the New England Mu nsurance orm an 
tuals, both as regards rate and the valu- 7 » , y » awe ce eRe? 
able service extended in the way of NEWARK, NEW JERSEY. 
high grade inspections, and have had : 
one advantage of a decided character, TOTAL ASSETS BUSINESS WRITTEN 


Viz.: the certainty to the assured of 792 : 9 479 407 
knowing exactly what his insurance Dec. 31, 1910 -++ $404,792.15 Dec. 31, 1910 nitty Hie 4 dpi “ 
would cost him per annum regardless Dec. 31, 1911 Sd 511,382.11 Dec. 31, 1911 wee 206,333.21 
of contingencies, whereas with the Mu- Dec. 31, 1912 iets 628,702.95 Dec. 31, 1912 ... 349,879.06 
(Continued on page 15.) Dec. 31, 1913 sign 969,385.74 Dec. 31, 1913 ... 520,402.34 


Dec. 31, 1914 ... 1,293,503.82 Dec. 31, 1914 ... 990,350.16 
DIRECTORY OF DEPARTMENTS. Writing Commercial and Industrial Accident and Health—Plate Glass— 
Employers’, Public, General, Elevator, Teams, Contingent and Automobile 
Life Insurance 2 Liability Insurance. 
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with your whole soul, if you are willing 
to pay the price. 


“Right here let me say that country 
work is a little more expensive than 
city work, But what of it, if you get 
the business? What if you do pay your 
helper some of your commission. If 
he is of assistance to you in helping 
you write $147,000 in one month and 
$78,000 the next month, does it not 
pay? 

“Another nice thing about working 
with the farmer is that he is not soli- 
cited as is the city men. Farmers have 
fewer callers than do the merchants. 
And they get lonesome in the country. 
They are glad to see you and talk with 
a city man One man said to us the 
other I went back into the 
cow shed doing the 


is good for sore 


ht as we 








where he was 
‘Hello men, it 
eyes to see you fellows out here.’ It 


wrote his two 


chores 


needless to say we 


sons that evening 
Welcome Everywhere 


“With more than 200 calls this Sum 
mer in the country, I never had one 
farmer snub me in any way, but all of 
them gave me the glad hand and said 


s is a fact Lets go 








come a Th 

where the going is good. Lets keep 
our eyes and ears open And when we 
see the prosperous farmer, that is the 
time to strike him, and strike him hard 
with all the enthusiasm you have in 


Don’t think 
for one moment that the farmer does 
not like to see a man put his life in his 
Many a man has said to me 
work like you do, I 


you, or can manufacture 


WOrK 


‘Kuhl, if I could 


could be a better farmer.’ He admires 
you when he sees that you are doing 
your best with him This Fall the 
farmer is going to be prosperous He 


will buy more life insurance and he will 
spend his money with the merchant 
And he, the merchant, will be ready to 


buy more life 





Insurance 





rhe onl remarkable thing about 
the men in our Quarter Million Club 
hat ch one knows his ability and 
uses it Now, maybe, that sounds like 
egotism to repeat it but it ij not ezo 

tism to be ‘ n yourself to such 
degree la yu no oO lave 1¢ 
ability to convince men that they ought 
o hav you rroduct. You must believe 
n yourself. Don't be too quick to say 
‘My territor a good.” You go out 
ind seé su inno nake t good 
Logan Cour 1 oO é ood y 

the Franklin u Lui and | made 
ood. Sangamo yunt vas not pro 
ducing more tha S50,00 $10 iD) 

per ear l Workmal Redl 
Cochral Engel and two o ree o é 
rest is wen i it g ind we are 
ww getting a millior ) nore ea 
vear out of it and have for severa 
years Put your whole soul and life 
to this business Lie awake nights 
once in awhile, and conjure your brains 
just 1OW to approach ct 
i of something tell 
and vo ind m 

or mere int 





Overwork Does Not Kill 

“*You are working too hard. You will 
kill yourself,” one sometimes hears. 
Shucks, I do not believe men die from 
overwork. You are more apt to die 
from loafing. I would a good deal 
rather go to my God and give an ac- 
count of the deeds done in the body, 
working rather than loafing. 

“Now, let me give each one of us a 
sure receipt for writing a quarter of a 
million this year. To allow no month 
to go by without writing at least $20,- 
000. Some months you will have con- 
siderable over that, so you will not 
have to worry over the other $10,000. 
This last year I had two months of only 
$11,000. Maybe I am _ not sort of 
ashamed of them. I had one month of 
$150,000, but that was no excuse for 
loafing those two months of this cal- 
endar year There is a saying that 
open confession is good for the soul. So 
I confess. 


“I have often said to you agents that 


inder no circumstances ought we take 


any time during working hours to go to 
picture shows or other places of amuse 
ment, so by breaking over this rule, | 
want to tell you how many 
hours it caused me I had written a 
$25,000 policy on a farmer, living twen- 

miles out of Lincoln, and had not 
gotten a settlement on the policy. After 
issued, | wrote to him 


sleepless 





the policy was 
that it was at the bank, and he replied 

at he would be in in a few days. That 
coming week I was in Lincoln and a 
circus Was in town one day My helper 
at the bank said: ‘We can just as well 
go to the circus as not, as there will 


be no one here at that hour.’ I totally 
forgot the $25,000 policy or his saying 
that he would be there that week So 


I went to the circus and when I re- 
turned was informed that Mr. Hunter 
had been there and refused to accept 
the policy until he saw me He also 
left word for me not to come out to 
his house as his wife did not know that 
There is al 

ays danger in delay, and I know that 
I neglected seeing many a man whom I 


he was taking the policy 





would otherwise have seen during those 
ten days, ‘ing that he would come 
almost any time So ] made a firm re 


neglect work during the 


possible to attend to it. So 


solve never to 
urs when 
ich for my heart’s confession If by 
the 15th or 20 we have not gotten the 


imount written that we have made up 


our minds we are going to write each 
nonth, get out and hustle for dear life 
the last ten days, and you will get it 
\ definite in ; a mighty good thing 


Small Policies 
volicies Don't de 
ise the little ones If it was not for 
vould be short in my pro 
each year, tor ive 
$750,000 off of 


written 


duction $150,000 





connection with 
you must believe 
the best in the 


ought not to be 





(Continued on page 4.) 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


@ AMARILLO 


Largest 
DENISON, 
THE DALLAS TEXARKANA® Amount 
BIG FIwoRTHS Of 
TEXAS GREAT Insurance 
Co. In 
Force 
AUSTIN® \ Of Any 
SAM ANTORIO® FO MBANY’, , Company 
DEL RIO > .. Th. 
South 


WRITING THE LARGEST AMOUNT OF INSURANCE IN 
TEXAS OF ANY COMPANY OPERATING IN THE STATE. 


For Agency Contracts Address 0. S. CARLTON, President 








| Warm Personal Interest 





both are forging ahead. 
higher success in that atmosphere. 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
Maybe you could reach a 


Write to 


The Fidelity Mutual Life 


Insurance Company 
WALTER LeMAR TALBOT, Presiden: 


PHILADELPHIA, PA. 








sylvania. 


A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 











Life Insurance and Texas 





Texas has more than four million people, made up of 


¢ grown population and the best 


es. They are a progressive people and they are buying 


surance—about seventy million 

More tt 
state are u 
quately insured. 








We want ten or a 


n a hundred thousand suitable subjects in the 
insured, and several times that number inade- 


tell them about the Southland Life. 
JAS. A. STEPHENSON, 
DALLAS, TEXAS 


selections from other 
dollars a year. 

dozen more good field 
Address— 


President 











Company was or 
**T beg to report further 


**The volume of its business 


Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 ' 
‘It is noteworthy that thi 


hat I find the Company in excellent 


has steadily increased, its surplus i 


its funds are being carefully conserved under expert supervision.’ 


Home Office, DALLAS, TEXAS 


ganized without any promotion expenses.”’ 


financial conditior 


growing rapidly and 

















Founded in 1860 


Assets 








THE GERMANIA 


OF NEW YORK 





STATEMENT JANUARY 1, 1915 


bi a Nese ume ee Bade $50,874,700.88 


@ Well equipped with up-to-date policies and methods. 


@ Free Health Service to policyholders. 


44,459,052.38 I 


50 Union Square, 


Surplus and Dividend Funds 


Insurance in force (Paid-for-Basis) 


@ A modern organization for the Agent who wants to make headway. 


LIFE INSURANCE COMPANY 


Under the laws of the State of New York 


@ Liberal Home Office contracts for suitable men. 


Young men who are ambitious to develop a profitable General Agency of their own will do well to address 


HOME OFFICE, NEW YORK CITY 
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$6,415,648.50 
150,319,679.00 
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BAD PHILADELPHIA TANGLE 


AMERICAN ASSR. CO.’S AFFAIRS 


Wholesale Re-insurances and Holding 
Corporations Bring Repeated Stock 
Impairments—President Absent 


Will the American (‘Assurance Com- 
pany of Philadelphia again be able to 
show a “margin” of assets over liabili- 
ties by manipulating or re-arranging its 
figures is a question asked by Phila- 
delphia life insurance men. An exam- 
ination of its affairs by the Pennsyl- 
vania Insurance Department shows an 
impairment of capital to the extent of 
over $62,000. 

Information as to the status of af- 
fairs is quite meager owing to the ab- 
sence of President A. J. Simpson, but 
sufficient has come to the surface to 
show that the official family was not 
a happy one. Former President Koch, 
who was the founder of the concern 
states that he took Simpson in as his 
assistant, and that the latter proceed- 
ed to euchre him out of the presidency. 
He blames Simpson for the financial 
difficulties. In the meantime it is im- 
possible to get any information from 
Simpson as to his side of the story. 

Various suggestions have been made 
for handling the situation. A sale of 
the company’s business has been con- 
sidered. Another plan which seems to 
have received some consideration is 
that of a sale of the controlling inter- 
est, although it is difficult to see where- 
in such a course would wipe out the 
impairment. 

A Philadelphia paper announces that 
at a meeting of the Board of Directors 
of the American Corporation, a hold- 
ing concern, held on Friday of last 
week it was voted to accept an offer 
made by a reputable insurance company 
(no name given) for the purchase of 
the controlling interest of the Amer- 
ican ‘Assurance Company. Under the 
plan it is proposed to re-insure the busi- 
ness and use the proceeds to restore the 
capital of the company. 

The sale, however, is contingent upon 
the return of 9,217 shares of the Amer- 
ican Company’s stock given to Presi- 
dent A. J. Simpson, and which, it is al- 
leged, he used in obtaining $77,100 in 


mortgages used in the last annual 
statement of the company. These 
mortgages were secured in_ Indi- 
anolis. 


Bertram D. Rearick, counsel for the 
company, was sent to Indianapolis sev- 
eral days ago to get the stock from a 
mortgage broker with whom Mr. Simp- 
son made the mortgage deal last year. 
The broker at first refused to turn 
over the stock without written orders 
from Mr. Simpson. As these could not 
be obtained because of the ignorance of 
the officials of the president’s where- 
abouts, there was a hitch until Insur- 
ance Commissioner Jopnson telephoned 
to Indianapolis, at the request of at- 
torneys interested in the matter, and 
succeeded in having the broker turn 


over the stock to Mr. Rearick. He left 
at once for Philadelphia. 
A Prior Impairment 
An impairment of capital is not a 


new experience to the American As- 
surance Co. A joint examination of 
the Company by the insurance depart- 
ments of Pennsylvania, New Jersey and 
Virginia during the early part of last 
year revealed an impairmént of its 
capital stock as of Dec. 31, 1913, to the 
extent of $48,344.11. In order to make 
good the deficiency the par value of 
the stock was reduced from $10 per 
share to $8.57, and the capital from 
$350,000 to $300,000—the released funds 
going to surplus account. 
Not a Stunning Career 

The existence of the American ‘As- 
Surance Co. has not been a very flat- 
tering one. Its business is very small, 
notwithstanding it has re-insured some 
eighteen to twenty assessment, fra- 
ternal and legal reserve companies. 
Commencing its re-insurance career in 
1908, it has taken over the business of 
the following concerns: 


Franklin Burial Association, Colum- 
bus, O.; Westmoreland Beneficial Asso- 
ciation, Latrobe, Pa.; National Benefi- 
cial Association, Trenton, N. J.; Atlan- 
tic Casualty Co., Philadelphia, Pa.; Mu- 
tual Relief and Benefit Association, 
York, Pa.; Modern Protective Associa- 
tion, Sayre, Pa.; Home Protective As- 
sociation, Canton, Pa.; The Industrial 
Accident and Health business of the 
German Commercial iAccident Co. of 
Phila.; Industrial business of the Pe- 
oria Life, of Peoria, Ill.; Home Life In- 
dustrial Insurance Company, Chicago, 
Ill.; United Craftsmen, Baltimore, Md.; 
Columbia Accident Insurance Company, 
Wilmington, Del.; Immediate Family 
Protective Society, Camden, N. J.; 
American Miners’ Accident Associa- 
tion, Indianapolis; Union National Ac- 
cident Insurance Company, Philade)- 
phia; Imperial Assurance Company of 
Pittsburgh, and the Universal Life, 
Health and Accident Assurance Co., 
Pittsburgh. 

A Wheel Within a Wheel 

With all this array of mergers, the 
officers of the ‘American Assurance Co. 
in September, 1913, conceived the idea 
of forming a Delaware’ corporation 
called the American Corporation for 
holding control of the Assurance Com- 
pany. It has an authorized capital of 
$500,000 preferred and $1,000,000 com- 
mon stock. Its officers were the offi- 
cers of the Assurance Company. Later 
a Securities Company of Pittsburgh 
was taken over. 

It is stated that the Pennsylvania In- 
surance Department proposes to sift 
the workings of the concern thorough- 
ly before putting an O. K. on it. 





NEW AETNA POLICY 
Deferred Endowment Educational Con- 
tract Will Make Later University 
Attendance Sure for Children 
The Aetna Life Insurance Company 
will soon announce its new deferred 
endowment educational policy, concern- 
ing which preliminary announcement 
has already been made to the field 
force. The policy is designed to cover 
the needs of those who wish to insure 
a university. or college education for 
their children In case of the death 
of the policyholder before the maturity 
of the policy, the company will act 
as trustee for the college funds pro 
viced for in the policy and will pay 
them out in instalments to the benefi- 
ciary during his or her college career, 
as stipulated by the assured. The pol- 
icy will probably be ready this month. 


EVERETT ENSIGN HURT 


Editor of Life Association News Has 
Ribs Broken in Yellowstone Park 
Runaway 





Returning from San Francisco where 
he attended the Convention of the Na- 
tional Association of Life Underwriters 
Everett H. Ensign, editor of the Life 
Association News, was injured in a run- 
away accident in Yellowstone Park 
where he is now recuperating. Mr. 
Ensign was in a coach the horses of 
which ran away when another coach 
collided. Thrown over an embankment 
his arm was dislocated and two ribs 
were broken. Mrs. Ensign, who was 
with him was not injured. 


W. M. STRONG’S COMMENTS 
ON IMPORTANT DECISIONS 


ASSOCIATE ACTUARY OF MUTUAL 
MAKES DIGEST 
Bankruptcy, Insanity, Death Presumed 
By Disappearance, Suicide, Illness 
Before Delivery of Policy 








Twice a year Wendell M. Strong, 
Associate Actuary of the Mutual Life 
and editor of the Transactions of the 
Actuarial Society of America, prepares 
a digest of what he regards as the 
most important legal decisions affect- 
ing life insurance which have been ren- 
dered in the United States during a 
period of the past six months. While 
a number of executive officers and ac- 
tuaries have seen Mr. Strong’s most 
recent digest of decisions and his com- 
ments thereon, there are thousands of 


agents who have not, and for their 
benefit The Eastern Underwriter pre- 
sents some of the most important: 
PRESUMPTION OF DEATH BE- 
CAUSE OF DISAPPEARANCE: (Linke 
vs. Canadian Order of Foresters, Su- 


preme Court of Ontario, Appellate Di- 
vision, 33 Ontario Law Reports 159.) 
The claimant, the wife of the insured, 
based her claim upon the fact that the 
insured had been absent and not heard 
from for seven years. She had during 
that time kept up the assessments upon 
the policy. In the town where he lived 
he was well known as was also his 
wife, and any information received by 
anyone in the town about the insured 
would undoubtedly have been commu- 
nicated to her. The trial court held 
that the seven years’ absence was 
proof of the death of the insured under 
the circumstances, but on appeal the 
higher court held that further inquiry 
should have been made and that a new 
trial should be granted. The import- 
ance of this decision lies in the fact 
that it was held not to be sufficient to 
show that insured disappeared, that he 
was not heard from for seven years by 
his immediate family, and that no news 
of him was obtained by certain inves 
tigations tley undertook, when cer 
tain avenues of probable or possible in- 
formation were overlooked. 

BANKRUPTCY, EFFECT 
TO CHANGE 
Hammel & 
Court of 
American 


OF RIGHT 
BENEFICIARY:—(In re 
Co., United States Circuit 
Appeals, Second Circuit, 34 
Bankruptcy Reports 46.) In 
this case the policy provided for the 
right to change the beneficiary and 
provided for a loan value, but did not 
provide for a cash value except as such 
could be obtained indirectly by means 
of taking a loan. The question before 
the court was whether the insured 
could be compelled to exercise the 
right to change the beneficiary to his 
estate and obtain the loan value of the 
policy, such loan value to go to the 
trustee in bankruptcy. The court held 
that, under the circumstances of the 
case, the insured could not be compel- 
led to take these steps, and since a 
loan could not be obtained without 
changing the beneficiary except by the 
beneficiary joining in the request, the 


policy was held to be free from the 
claim of the trustee. 
(In re Jamison Bros. & Co., United 


States District Court, Eastern District 








WANTED 


Thoroughly qualified life underwriter for leading company 
in Hawaii, with some knowledge of bond, accident and work- 
men’s compensation insurance ; on salary and commissions ; 
absolutely first class references required and full account of 
past underwriting experience. 
The Eastern Underwriter, 105 William St., New York City. 


Address F. L. H., care of 








of Pennsylvania, 34 
ruptcy Reports 231.) This was a peti- 
tion of the trustee in bankruptcy for 
a ruling on an order of the referee. The 
court laid down two rulings: (1) 
“Where there has been merely a de 
signation of a beneficiary to receive the 
moneys payable on the death of the in 
sured, and this designation is open to 
recall or change by the insured to 
whom also belongs the right to cancel 
or surrender the policy if the insured 
be bankrupt, the surrender value of the 
policy passes to his trustee (2) 
Where, however, the wife, children or 
a dependent relative of the insured has 
been made the owner of the policy 
within the meaning of the Pennsylva- 
nit statutes by it having been taken 
out for or bona fide assigned to them. 
then nothing passes to the trustee.” 


American Bank- 


These cases do not add greatly to 
our knowledge of the rights of the be- 


neficiary in case of bankruptcy under a 


policy where such a policy has a sur- 
render value. The first case indicates 
that the court was not willing to 


stretch the meaning of surrender value 
to include a cash value obtainable for 
the policy indirectly by means of loan. 
The second case states specifically that 
in certain cases, at least, where there 
is a right to change the beneficiary, 
the trustee in bankruptcy does obtain 
a right to a surrender value. This last, 
as has been stated in preceding legal 
notes, is not believed to be the correct 
interpretation of the statute. 

SUICIDE UNDER POLICY ISSUED 
IN EXCHANGE FOR TERM POLICY 

(Gans vs. Aetna Life Insurance Co., 
N. Y. Court of Appeals, 214 N. Y. 326.) 
A term policy, after being in force sev- 
eral years, was exchanged, without 
medical examination, in accordance 
with a provision contained therein, for 
a new policy dating as of the date of 
exchange. This policy had a provision 
against suicide within one year from 
its date, and the insured committed 
suicide within that year. The company 
did not concede any liability, contend 
ing that according to the provisions of 
the policy it was void because of the 
suicide. The question before the court 
was whether the real date of the policy 


was the date of the exchange or the 
date of the original term policy, for in 
the former case suicide would avoid 
the policy and in the latter it would 
not. The court held that the language 
of the contract determined the rights 


of the parties and that under this lan 
guage the new policy dated as of the 
date of the exchange and, consequently, 
was avoided by suicide 


MATERIALITY OF 
TION. (Van Woert et al. vs. Modern 
Woodmen of America, Supreme Court 
of North Dakota, 151 N. W. Rep. 224.) 
The misrepresentations entering this 
case were: first, that the insured had 
not consulted a physician within seven 
years, and, second, that he had not had 
tumors. He afterward died of a tumor 
of the brain and the medical testimony 
was undisputed that he must have had 
such tumor at the time of applying for 
such insurance, but it was also undis 
puted that he did not know of this. He 


REPRESENTA- 


had, however, consulted physicians in 
regard to failing eyesight. 
The court held that his statements 


which were not true avoided the policy, 
and spoke particularly of his statement 
that he had not consulted a physician, 
emphasizing in the opinion the fact that 
the insurance company had the right 
to know whether he had consulted phy 
sicians in order to give it an opportu 
nity to investigate the nature of the 
complaint and to form its own opinion 
whether the complaint was of import- 
ance or not. 


(Royal Neighbors of 
Spore, Court of Appeals of Kentucky, 
169 S. W. Rep. 984.) The testimony in 
this case showed without contradiction 
that the insured had been treated by a 


America vs 


physician in the years immediately 
preceding her application for insur- 
ance, whereas in the application she 
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stated that she had not consulted any 
physician for seven preceding years 
There was also conflicting testimony in 
regard to her health The court held 
that the false statements in regard to 


consultation of a physician were ma- 
terial, and that, inasmuch as there was 
no contradiction of the evidence as to 
such consultation or treatment, the . 

} ul ne 


was nothing to submit to 
that the trial court should have direct 


ed a verdict for the «de dant 

Such cases are of import ce becau 
of the tendency in Ce i Stat ) 
hold no misrepresentati iterial un 
less it can be shown it 
misrepresented contributed to deat 
of the insured (which requiren s 
in some States, been enacted into a 
statute), thus making it almost rT 
sible for an insurance ¢ pal o de 
fend itself even in a f actual 


fraud 
ILLNESS SUBSEQUENT ro AP 
PLICATION AND PRIOR TO DELI\ 


ERY OF POLICY Harris \v Se 
ty Mutual Life Ins. Co., Su e ' 
of Tenn., 170 S.‘W. Re i4.) ‘Une Ol 


the questions asked 
was whether the appli 
flicted with renal coli 
answered “No Between the date ot 
the examination and t t 
policy, the applicant had 

renal colic which asted 
and he was informed by the 


was tne ¢ 
the company ol this illness, and 
er his failure to do so avo 


icy It is to be noted that 


having a 


- 
t 


f 


the question 
place between the 
before the contract W { itl oO 
mated by the d 
rather than upon any roy 
policy that 
unless 
at the time ot 1ts 
words, the company’s ¢ e rested upoi 
the general laws ol 
ground that the 
thereto should be appl ) to an 
surance contract 

The court upheld 
contention, stating 

“We hold that the du 
closure to the any 
on him, and that failure to make 
constituted a fraud oid 
policy at the ptio lf on \ 

INSANITY OF INSURED (N¢e 
York Life Ins. Co. \ Ha r, Cour 
Civil Appeals of Texa 169 S. W. Re 
1064.) Certain 01 I 
dered to the company by t 
while laboring under an isan 
sion that his children 
murder him for iis nsuran 
company accepted urrend 
any knowledge of 
sured was not entirely sane ‘I 


cipal questions 
these was whether the fact that the In 
sured had 
was an inducing cause 


of the policy, althou: ea] al 


an Insatit 


time the surrend 
ture and effect of h ict as 


to invalidate the 


held that it wa thu ! far 


in the doctrine 
contract a 
a doctrine 
1 that a 


reaching 
consideret 
of people ive 
ject whiecn bor 
Which may 

but are yet per ect] 
dinary affairs o 
portant questo! 
sion Wa 
that. even tho 
sane, the contrac 
a Mi soul contract 

under the M Ur 

fairly made wit 

under guardianship is \V 1 and 


not be set aside 


be restored to their original status, 
and, in this case, the contract was fair 


1ad gone against 
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Life's Progress 





unle the parties car 


NEW DISABILITY CLAUSE 


Announced by National Life of the 
U. S. A.—Benefits Given by 
New Provision 
At the convention of the National 
Life of U. S. A. in San Francisco a new 
total disability clause for life policies 
Was announced. The clause provides 
that in case of the disability of the in- 
sured before reaching the age of sixty, 
premiums will be waived and the in- 
sured will receive 10 per cent. of the 
face value of the policy each year, the 
first payment being made after one 

year from proof of the disability. 
If the insured dies before the policy 
exhausted the remainder will be 
paid in one sum to the beneficiary; if 
e lives longer than ten years the an- 
nual payments will be continued until 
is death Should the disability occur 
after reaching the age of sixty the pay- 
ent of premiums is waived, 








He” about those plans made 
last January? Are they work- 
ing out? If not, perhaps we can 
help you. Drop us a line. We 
may have something you are look- 
ing for—if you are a producer. 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


Ww. C. BALDWIN, President 
HOWARD S. SUTPHEN, Director of Agencies 








The 


Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
Gives you a chance to earn 
money than you are now 





Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
patiies. Our agency contracts are 
as liberal as can be made. 

WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 
of Pittsburgh 


FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 














You Wish To Be Paid Well 





for your efforts. Producers receive 

liberal compensation under the 

Direct Agency Contract 
OF THE MANHATTAN LIFE 


A top-notch renewal income as- 
sured for years to come. 





Several pi of llent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 
THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 























LIFE BUILOING + There Is Always Room At The Top 





Come with us and it won’t be so 
hard to get on. 


Live ones win among IZZERS 
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Write to J. L. BABLER, Gen’] Manager Agencies 


‘Giece2 International Life 


ST. LOUIS 








Representing 





The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America 
mean certain success for you. 
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For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 
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A ONCE-A-WEEK INJECTION OF GINGER 


Agency Items, Published By Equitable Life Assurance Society, 
One of the Best of Company Publications — 
Edited by William Alexander 











William Alexander, the _ scholarly 
secretary of the Equitable Life Assur- 
ance Society, is more generally known 
in the business as an underwriter than 
he is as an editor. But he is an editor, 
and a good one, too. Under his direc- 
tion the Equitable Life Assurance So- 
ciety publishes every week a bright, 
snappy, clever paper for its field force 
under the name of Agency Items. It is 
twelve pages in thickness, the columns 
being long and narrow, so that agents 
can carry it in their pockets without 
inconvenience. Just what the Equita- 
thinks of this publication can be 
eauged through a letter sent to the 
field force by Vice-President John B. 
Lunger a short time ago in which he 
called the paper the best publication 


ble 











AGENCY ITEMS 


Published by the Equitable Life Assurance Society of the U. S 


120 Broadway, N. Y 


1915 


SEPTEMBER 4 
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Only a Watch \ 
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his eye on a timepiece = 
and still tend to 
business 





issued by any life insurance 
periodically to its men. 
The Aim of Agency Items 
The aim of Agency Items is to make 
every agent a better life insurance 
man, to stir him to enthusiastic effort, 
to explain new policies, forms and con- 
ditions in the business, to pound home 
arguments for life insurance and to 
chronicle the activities of Equitable 
leaders. There isn’t much space for 
any one article, and both Mr. Alexan- 
der and A. H. Reddall, the associate 


company 


editor, have down to a science the 
knack of crowding a great deal of horse 
sense into a compact paragraph. This 
is carried out not only in the epigrams 
published by Agency Items, but in the 
heads. If you think it an easy task 
to write a snappy head just try and 
think up a clever title for a Broadway 
drama. Tell the story of a play in a 
few words if you can—three words if 
possible, two words in a pinch. 

Here are a few of the effective heads 
that recently appeared in Agency 
Items, and which tell their own story 
in a mighty effective manner: 

Saving vs. Slaving. Did It Ever Oc- 
cur to You? Insurance for Everybody. 
Are You 100 Per Cent. Efficient? Tiny 
Story; Big Point. The High Cost of 
Loafing. I Can and I Will. The Mul- 
ishmen of Men. The Value of Brains. 

Clever Epigrams 

And here are a few of the epigrams: 

A Toast for the Policyholders’ Ser- 
vice Campaign: May Our Prospects 
Become Our Policyholders, and May 
Our Policyholders Never Cease to Be 
Our Prospects. 

“What you want to do,” said the 
widow, as she received her check from 
the insurance agent, “is to take the 
widows of this town around to see the 
wives.” 

The fellow who goes around looking 
for a soft place can usually find one— 
under his hat. 

The man who sings his own praises 
rarely gets an encore. 

Don’t get discouraged. It is often 
the last key on the bunch that opens 
the lock. 

All prospects do not become policy- 
hclders, but once a policyholder, al- 
ways a prospect. 

Art marks the eternal distinction be- 
tween drudgery and work. 

Lost wealth may be replaced by in- 
dustry, lost knowledge by study, lost 
health by temperance or medicine, but 
lost time is gone forever. 

The early bird caught the worm— 
which makes us think of the worm, 
and what it got for being early. But 
the real moral of this proverb is that 
it is not so important to be early, as it 
is not to be the worm. 

A mule makes no headway when he 
is kicking. Neither does a man. 

If certain forms of wisdom were 
hereditary, there would be no need to 
solicit the sons of the insured. 

Energy is the yeast that raises the 
dough on pay day. 

To be efficient is not sufficient. 
be awake you must be alive. 

Preaches Efficiency and Prosperity. 

Efficiency by the way has. been 
preached in most effective manner by 
Agency Items. This paper was one of 
the first in the country to prophesy 
prosperity for the United States dur- 
ing the time when spirits were de- 
pressed by the war. 

Mr. Alexander has spent his entire 
life with the Equitable his early train- 
ing being received under that life in- 
surance master, Henry B. Hyde. His 


To 
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THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


Our 








college education was in the University 


of Virginia. Literary writing came to 
him naturally, and his inherent gifts 
have been improved by much reading 
and association with men of wide cul- 
ture. He wrote the splendid history 
of the Equitable, published when that 
company was half a century old and 
when the Appletons began the prepa 


OPTIMIST anp PESSIMIST 





‘Twixt Optimist and Pessimist the 


difference is droll ; 


The Optimist the doughnut sees, 
the Pessimist the hole. 


ration of their Business Series Mr. 

Alexander was asked to write and did 

write the volume on life insurance, now 

a standard text book on the subject 
The Associate Editor 


A. H. Reddall, Associate Editor of 
Agency Items, has been Mr. Alexan- 
der’s chief assistant for some years. He 
began with the Equitable as a steno- 
grapher. He is not only a_ clever 
writer, but a good make-up man as 


well, having a fine eye for typographi- 


cal expression. An exhaustive and in- 
telligent study of the magazine and 


newspaper business has made him one 
of the country’s best publicity experts. 
It would not do to write anything 
about Agency Items without including 
a sample talk to agents, and the follow- 
ing little article written by Mr. Alex 
ander, under the caption, “The Mulish 
ness of Men” is reproduced: 
The Mulishness of Men 


The average man acknowledges 
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A suggestion that the National Coun- 


cil of the World's Insurance Congress 
be continued indefinitely has been 
made More than one hundred organi- 
zations have endorsed the congress. 

> > * 

Robert Scobie, who is president of 
the New York Life’s $100,000 Club, 
wrote $160,250 in his Club year, and 
has averaged 123 applications every 
year for ten years He has been presi- 
dent of the Club five times. 

. a 


S. H. Wolfe has 


Coast to complete the 


left for the Pacific 


examination of 


the Pacific Mutual Life Insurance Com- 
pany, being conducted by the Insur- 
ance Departments of California, Okla- 
homa and Virginia. He will also start 
the examination of other companies 





is unsurpassed for net low 


all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 


cost and care of interests of 








Work And Win With Us 


Peoria Life Insurance Company 


PEORIA, ILLINOIS 
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itself to all life insurance agents. 





LUXURIES OR NECESSITIES; 
WHICH DO YOU INSURE FOR? 


By Frederick F. Taylor, Fifth Vice-President of Metropolitan 
Life Insurance Company 


This article is the latest edition just revised by the author and 
published by the Metropolitan, of a selling talk that will instantly recommend 








Insurance on life covers two distinct 


c] ‘s of hazard: One having to do 





with business affairs, such as the pos- 
sible loss of actual capital invested in 
a venture which depends for success 
or the continued life’ of the investor; 
or where the chance involved is a debt 
the repayment of which depends on the 
life of the debtor; or any money lia- 
bility which will mature in a gross sum 
at death This is hazard 
which wise business men cover by life 
insurance. The other is that connected 
with the domestic relations; a portion 
of the income from business or salary 
is set aside to meet the expense of 
maintaining the household, and _ for 
clothing and the education of children. 
Most often this requires the greater 
part or all of the income. The risk of 
the loss of this income by the death 
of the earner is called the family haz 
ard; and life insurance which protects 
it is called family insurance. This 
comprises by far the greater part of all 
life insurance written; and it is espe 
cially this that is here dwelt upon. 
Likewise, there are two modes of set- 
tlement of a life insurance benefit at 
the death of the insured The first is 


business 


to pay down the whole sum at once; 
and this method has been followed, 
with only rare exceptions, since life in- 
surance began. The second mode is to 
pay an annuity to the beneficiary for a 
certain period or for life; this has been 
the exception But this latter plan re- 
ceived impetus through legislation in 
New York State in 1906, which includ- 


ed in a standard form -of policy con- 
tract a privilege by which the insured 
during his life might elect to have the 

ncipal periodical instal 





i Since then one 
er anoth of the American compa 
nies has issued policies containing on 
their face specific provision for the 
payment of the benefits in monthly in- 





stalments of selected amounts and for 
elected periods 
Difference Between Insuring Human 


Life and Merchandise 


Fire nsurance on a merchandise 
purpose of providing 


funds with which the stock, if burned, 
mav be replaced without loss to the 
merchat Goods have a definite basis 
or valuation in the jobber’s bill, and 

basis taken for fire insurance 
purposes; and besides in this case, the 
um to make replacement is required 
to be lable immediately after loss 

f 





order that new stock may be 





)\ ¢ 

p sed and business resumed. But 
life is different; it has no such 

vasis for « ate of value: its worth 


calculated only by 
taking account of earning ability; and 
a life is in no sense possible of replace- 
ment except by in some manner =§$ar- 
ranging for a continuance of its income 
e value which would cease 





at And, moreover, the capital- 
ize e life paid in one sum 

d and cannot be used for 
t} 


cy called for by family in- 
surance, except that it be invested to 
roduce income 


Ungratified Wants 
\ ngle sum life insurance bene- 


fit represents such part of the present 
value of the insured’s expected future 


earnings as he was disposed to cover 
by premium payments An applicant 
for life insurance may be advised that 
he can best provide against the loss of 
his income to his family by arranging 
for the capitalization of a part of his 
future earnings at his death, and the 
payment by the insurance company to 
his family of this sum in cash for their 
future support; but whoever so advises 
should in fairness to the applicant also 
be prepared to tell him how this sum 
may be invested securely by the bene- 
ficiary and conserved against all haz- 
ard of loss or misuse so that it may 
with certainty replace his income. Can 
this be done to the applicant's satis- 
faction? Let us assume that it can. 

At the death of the insured the com- 
pany discharges its liability in one pay- 
ment, To the beneficiary it seems a 
large sum. It is; very likely she never 
before possessed at one time so much 
in ready money. The responsibility of 
it all startles her; husband was accus- 
tomed to attend to such matters-——he 
cannot now; this sum of money must 
take his place. He did all he could for 
the children and her. His responsibil- 
ity has ceased—hers has begun. But 
this is a time when there should be a 
remoteness from whatever is called 
business; therefore the insurance 
money is placed in bank awaiting per- 
manent investment. 

It is in the nature of things that 
humankind should be possessed of un 
gratified wants which more means 
could fill; it has been so since com 
mencement of time; without this hu 
man trait material progress would 
cease. It is common in both man and 
woman; but means 
earned by one's self checks desires; 
unearned means fosters them; hence 
because man has more commonly been 
the earner and provider and women the 
dependent and recipient, the trait is 
more pronounced in her. The life in 
surance beneficiary is not exempt She 
is its peculiar prey The fact of man’s 
insurance provision for wife and chil 
dren tells its own story of a wedded 
life of fleeting wishes ever in advance 
of fulfilment. With the beneficiary of 
the small insurer it manifests itself in 
wish for better quality and make of 
articles of dress--in a new hat instead 


possession of 


ot one made over on last year’s frame; 
in small articles of personal adorn 
ment which have been promised since 
long ago but have never come. Yes, 


so many things are needed; it seems 
as though they had been accumulating 
since wedding day. And so they have; 
and so they will continue to do; for it 
is the rare nature of wants that their 
fulfilment gives birth to greater ones 

Nor is the beneficiary of the large in- 
surer different but in degree. The scale 
is higher; what in the one case would 
be gross extravagance, in the other be 
comes little short of necessity. Drafts 
on a personal bank account pay rend 
ered bills from Fifth avenue shops; 
minor and innocent extravagances are 
moderately indulged in But over and 
beyond the compass of a substantial 
personal bank account lie wishes only 
possible of fulfilment in a greater one: 
a bracelet or some such trifle at Tif 
fany’s; or another gown from Lucile’s; 
a limousine is all very well for family 
use; but an electric is almost a neces 
sity for shopping tours, and all one’s 
friends seem to have them. 


And so runs the gamut; from ex- 
treme to extreme, desires are propor 
tioned to means, but always beyond 
them. 


Responsibilities of the Beneficiary 


Measured by the standard of living 
during .the insured’s lifetime, some- 
where between these extremes is to be 
found the degree of unfilled wants pos 
sessed by the beneficiary whose new 
responsibility has dawned. Will she 
be equal to it? Her experience and 
habits of dependence of a lifetime an- 
swer, no. Can she safely husband this 


-fund on which alone she and her chil- 


dren must depend? She is not super- 
human. Then she cannot. She will be 
heedless of a scanty future in the 
certainty of an abundant present. 
Surely not wilfully, only unwittingly. 
Perhaps little; much. But 
some. 


perhaps 


Every man fondly believes his own 
beneficiary would be the exception; 
and so he should. What would become 
of us without that mite of chivalry 
which inspires the faith? So probably 
believed a man who died last vear leav- 
ing a widow, two children and an es- 
tate consisting only of household goods 
and $4,000 of life insurance. What he 





GOOD PLACES 
For STRONG WORKERS 


Always ready to negotiate with energetic 
men capable of producing paid-for Insur- 
ance in satisfactory volume. 


Much unoccupied and desirable territory. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 

Address: ALBERT E. AWDE, 


Superintendent of Agencies, 


7 W. Madison St., Chicago, II. 





might now think, if he could, of the 
fact that his beneficiary paid out $2 
000 of his insurance money for an ay 
tomobile within a month of his death 
need not be asked. 

Doubtless some beneficiaries under 
lump sum life insurance policies are 
endowed with a measure of mental 
and moral poise which no great calam 
it) could overturn. But this cannot be 
known of a certainty as to any partic 
ular one until the test is made. This 
one may possess the quality of self 
denial in degree that would safely 
guard against use of the fund for un 
self-expenditures; but this 
is only another way of describing her 
who has a good and charitable heart. 
for charity and self-denial go hand jn 
hand. Caution would prevent bestowa] 
of any portion of her insurance money 
in charity on strangers. Would it help 
ii the supplicant were a relative? 

(To be continued.) 
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stick to it. IF NOT, then 


and PROSPEROUS WEST. 


IF your present connection is satisfactory and profitable, 
contract with a WESTERN 
MUTUAL old line life company for territory in the GREAT 


A few DESIRABLE OPENINGS just now, with liberal 
brokerage and renewal contracts for DESIRABLE men. 


Northwestern National Life Insurance Company 
MINNEAPOLIS 











Pensions for Individuals 


Pensions for Superannuated Em- 
ployees of Business Institutions 


Pensions Instead of Legacies Under 
Wills and Trust Agreements 


We can use a few high grade salesmen in this fruit- 


Mutual Life Insurance Company 


ful, rapidly growing field 
The Pension 


PITTSBURGH, PA. 











SPECIAL AGENCY OPENINGS 
FOR 


OHIO and ILLINOIS 


PHILADELPHIA LIFE INSURANCE CO. 


JACKSON MALONEY, Manager of Agencies 
PHILADELPHIA 
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Surplus Service, or The Delights of the Second 
Mile—Employment That Brings Enjoyment 
A TALK TO AGENTS 
By B. F. Hadley, Field Supervisor of the Equitable Life 


Insurance Co., of 


lowa 








Of all men who are most to be 
pitied, itis the man who has no motive 
in life, who lacks a definite purpose 
in that which he undertakes to do. The 
icture of the mariner who goes to 
chart or compass; of a 


sea 
p 
without vessel 


rudder 


adrift in mid-ocean without a 

is not a more hopeless nor helpless one 
than the predicament of him who has 
no aim or goal as a guiding force for 


life’s battle. If there be no motive 
whatsoever, there is little to appeal to. 
However, the character of the business 
in which we are engaged is such as to 
call for a definite idea, or purpose from 
identified with it, and where 
seems to be an absence of this 
characteristic, it would be advisable 
to refrain from welding a link into the 
chain which cannot be brought into 
harmonious relationship with it. 

Honor Not Measured By Dollars 

Assuming the possession of a motive, 
what is its nature? Is it money mak- 
ing pure and simple? If so, the world 


those 
there 


will take little if any cognizance of 
what we do. A good name is far more 
desirable than great riches, so that 
when it comes to judging ones estate 
from the standpoint of enduring influ 
ence the value of a good reputation 
should not be overlooked. Even in this 
dollar-chasing age, there are things 
other than money striving for. To pos- 
sess a clear conscience emanating 
from a service well rendered; to have 


and to hold the respect of one’s fellow 
citizens is an honor not measured by 
dollars. and cents 
Public Estimate of 
Character is and 
upon which a man 
with whom he comes in 
he really is, not what he 
and you will find that it is the 
done without regard to 
which are used in compiling the public 
estimate of an individual worth. The 
man who works solely for monetary 
compensation deserves no special credit 


Worth 
must be the basis 
is judged by those 
contact——what 


seems to be 


Individual 


things 


compensation 


for what he does. His effort is purely 
selfish—self advancement—-his own in- 
terests ever being paramount. When 
dollars form our ideal, our motive 1s 
least worthy. Make service the goal, 
then the measure of achievement will 
be found in what we really are, where 
we are heading, and not in what we 
gain or win personally. Men who want 


the last nickel they can get out of their 
labor, find it difficult to keep employed, 
and make little if any real progress in 
life. The old saying: “He who 
no more than he is paid for, is paid for 


does 


no more than he does,” holds true to 
its ring in business life. You and | 
must be larger and broader than the 
money we make, If our loftiest motives 
are self-advancement, we have not as 
yet entered the realm of true civiliza- 
tion, where the rights and needs of 


others receive and must necessarily re- 


ceive consideration. 
“My Brother’s Keeper” 
Some 6,000 years ago a man, when 
confronted by his Creator and asked 


the question: “Where is thy brother?” 
replied: “Am I my brother’s keeper?” 
He could have said: “Have I a respon- 
sibility that extends beyond the care of 
self?” He struck the keynote of the 
great fundamental principle underlying 
tbe brotherhood of man. Yes, | truly 
am my brother’s keeper, and the world 
Will hold me accountable for my 
stewardship. 
The Second Mile 
\bout 4,000 vears later, or 2,000 years 


ago, the great Teacher, Philosopher 
and Friend of the human race, in the 
most famous sermon or discourse out 


lining human relationships and respon 


sibilities, said: ‘Whosoever shall com 
pel thee to go a mile, go with him 
twain.” What did He mean by such 
a doctrine? The Roman soldier at that 
time exercised a right gained by con 
quest to enslave those under bondage 


by compelling the carrying of his bur- 
den for one mile. That was compul- 
sory service, hence it was looked upon 
as drudgery of the most pronounced 
type. The man performing it was gen 
erally an enemy of him burden 
he bore. The relationship during the 
mile of enforced service was that of 
master and slave, and fostered smoul 
dering enmity in all that the term 
implies. 


whose 


Surplus Service 

The great Teacher 
this condition through 
Surplus Service. “Whosoever would 
compel thee to go with him a mile’ 
go with him two miles. In other words 


sought to change 
the injection of 


give an additional mile of gratuitous 
service in order to show your willing- 
ness to serve. Instead of enemies, the 
relationship during the second mile is 
that of friends; from the position of 
bond-servant the toiler becomes a free 


man; the two are beneficiary and bene- 
factor; the service, not drudgery but 
pleasure During the second mile, an 
enemy is conquered, a friend won 
This great principle cannot be di 
vorced from present every-day 
life if our motives are what they should 
be. Surplus Service, that is an 
all should possess. The standard meas 


business 


asset 


uring a man’s worth requires it to 
day more than at any previous period 
What is done for monetary compensa- 
tion alone cannot fail to be drudgery; 
irksome to a degree. It is simply put 
ting in time, getting pay and looking 
for the hour to quit. We may make 
many enemies, but precious few if 


friends 
enjoyment 


any, worthy 
without 
Life Insurance 
While this is 
of business, it is 
that in which we 


It is employment 


and Business 

true of all branches 
particularly true of 
are engaged Life 
insurance has been, and is now com 
monly termed a “business,” neverthe 
any corporation which has con 
ducted its affairs on what is 
a purely cold-blooded 
exacting “an for an eye, 
tooth for a tooth,” the chief 
eration being that of making 


less 
known as 
business «basis, 
eye and a 
consid 


moneys 


for those owning or operating the com 
pany, or the payment of home office 
salaries, the success attained has not 
been such as to attract public atten 
tion and commendation Life insur- 
ance is not now, nor never will be a 
money-making scheme Its success 
cannot be judged on that basis The 
greatest successes or achievements 


where self-aggrandizement is 
for surplus 
delights of the second 


will come 
lost in 
from 


service 


mile 


eagerness 


the 


Men or Representatives 
How about the standard 
ture? It is up to the 
to see that it is not 
and district agents are engaged in 
agency building You are looking for 
representatives? You may secure 
many men, but a man cannot be a true 
representative unless in a large meas 
ure he be an embodiment of the prin 
ciples of the institution he represents 
What are the motives of the man whom 
you are considering? If the chief con 
sideration is “dollars” you had better 
let him alone. He will be out of tune 
with the organization as a whole, and 
the discord will become so pronounced 


for the fu 
men in the field 
lowered General 


as to bring about a separation even 
tually. 

Instill into the mind of the man you 
are negotiating with an eagerness to 


represent such a company as the Equi- 
table of Iowa. I would not give a five- 
cent piece for men who value their 
compensation more highly than the re 
sults policyholders are going to receive 


under the contracts they propose sell 
ing. Such a man would never be sat 
isfied for the general agent to receive 


a fair margin of profit for the service 


rendered him, and if he be a general 
agent he would imagine that the pre 
mium paid should remain in his pos- 
session. The life insurance business 


would be better off were it minus that 
class of individuals. 
Sacredness of Life Insurance 
Remember, 
acter of the 


gentlemen, as to the char- 
business in which you are 
engaged. You approach the young man 
who has financial obligations heaped 
upon him in an effort to secure an edu 
cation in preparation for life’s battles, 
and you urge him to insure his life to 
protect those who rendered hi.n finan 
cial support. As a rule, money and in 
come are a scarcity with him. Yet the 
appeal to his honor does not fall upon 
deaf ears, and at a considerable per 
sonal sacrifice he applies for a policy of 
life Insurance that means 
financial burdens. 

The parent, with children dependent 
upon him for support, is toid of the 
many years in the future during which 
those children may have to battle with 
grave and uncertain problems, to rub 
side by side with a cold world, and he 
is urged to pay for protection, and al- 


increased 


ways remember that this may be at 
great personal sacrifice, that will con 
tinue monthly payments to those chil 


dren for say 20, 40, 60 years or even 
longer, after he shall have passed away 

Protection for old age and for busi 
ness may call for stringent economies, 
thus bringing out the higher motives 
of the human life. 


Careful Selection Necessary 


You, gentlemen, are engaged in a 
profession having the above for its pur- 
pose. It may not be elymosenary in its 
character, but it is surely a sacred busi 
ness, holding the destiny of widows, or 
phans and other dependents; the needy 
years of old and the stability of 


age 


business enterprises in its hands It 
calls for great sacrifices on the part of 
the policyholder. Shall the agent view 


If as an 
may exact the last 
the status of the 
life insurance? 

acter and 


enterprise out of which he 
dollar regardless of 
true beneficiaries of 
Guard well the char 
motives of those whom you 
induce to enter such a profession It 
is no place for the man whose 
god of gold. 


god 


is a 


Brain Work Essential 

what you may 
line of resistance in 

work, namely, trying to 
the work of brains 
and countless failures 
along that source. On the 
trary, enthuse over the magnitude and 
the loftiness of the business in whicn 
you are engaged and try and inject that 
enthusiasm into the other fellow. Point 
out some of the many important and 
unexcelled merits of the Equitable of 
lowa, its financial strength, its clean 


Don't choose 
the 
zation 
money do 
successes 


strewn 


think 
organi 
make 
Few 

are 


con 


least 


record, the persistently decreasing net 
cost to policyholders—and that not at 
the sacrifice of stability,—the persist 
ance of its policyholders. But what is 


the use taking time to enumerate them 


to you, They are so numerous. 

In such a manner you may show you! 
prospective agent that there is a com 
pensation other than financial, that his 
motive providing he wishes to bea good 
life insurance agent should not cente 
wholly around “dollars,” that his obli 
gation to his fellow man can only be 
fulfilled when he seeks to serve as 
well as to receive. By doing this you 
will bring him into closer harmony 
with the principles of the great busi 
ness of life insurance, pave the way 
for a success that will stand the closest 
scrutiny, and aid him in winning for 
himself a place with Ben Adhem in the 
immortal records recording the names 
of those who loved and found delight 
in serving their fellow men 
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The “‘Home Life”’ 


The fifty-fifth annual state- 
ment of the Home Life Insur- 
which 
George E. Ide is President, pre- 


ance Company, of 


sents a record of substantial 


benefits to its policy-holders 
solid 


growth in financial strength. 


$30,- 


during the year and a 


Assets increased to 
631,248.70 paying to 
policy-holders $3,110,507  in- 
cluding dividends of 


$571,024 


The insurance in force was 
increased by $4,533,420 and 


is now 


after 


$120,893,433 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and Geneyal Efficiency 

















“How to Make Every 

Making Every Ajpplicat ion Earn 

App Earn Real Money,” is the 

Real Money title of a paper read 

at the Franklin Life 

convention by A. G. Portch. Mr. Portch 
said: 

“A life insurance salesman is enti- 
tled to remuneration for every applica- 
tion properly writen by him on insur- 
able lives. He has conscientiously 
rendered his professional services to 
the applicant and the applicant should 
pay him. The one way to make sure 
of receiving all the money thus earned, 
is to make every applicant settle for 
the premium when the application is 
written. 

“Life insurance is essentially a cash 
business. All premiums, reserves and 
non-forfeiture values are computed on 
the assumption that the insured will 
pay premiums annually in advance and 
that the company will be able immedi- 
ately to invest such premium receipts 
in interest-bearing securities. So that 
when we ask for settlement of premi- 
um with the application we are merely 
requiring the fulfillment of one of the 
primary provisions of the policy con- 
tract. 

“The company is required to pay 
the death claim immediately upon re- 
ceipt of due proofs, in cash—not in 
notes or promises but in cash on the 
spot. Why should the insured expect 
immediate cash payment unless he is 
willing to settle on the spot himself? 

“Again, the moment of signing the 
application is the psychological mo- 
ment for collecting the premium. The 
applicant has been brought to the point 
of maximum interest and enthusiasm. 
It is easier to get settlement now than 
at any time after this interest has 
waned. 

“We work hard to get our applicant 
to the medical examiner while he is 
warmly interested. Why do we so 
often overlook premium settlement at 
this time? The medical examination 
is no good without the premium. If we 
get the premium first the medical ex 
amination is more certain to be made. 
The applicant will follow up his money 
more promptly than mere promises. 

“Some agents say it can’t be done 
I know jt can be done because men are 
doing it. The official examination of a 
certain company states that 90 per 
cent. of their applications come to the 
home office with checks attached. 
Another company is well known to is- 
sue no policy until settlement therefor 
is in the home office treasury These 
are moderate sized companies. They 
do not get settlement because of any 
particular prestige with the public. 
What men are doing, men can do. 

“An application without settlement 
is a liability against the agent. It is 
a chance, large or small as the case 
may be, for him to pay out of his own 
pocket the medical and policy fees in 
addition to his loss of time.» An appli- 
cation with settlement is a sure asset, 
Why assume liabilities instead of as- 
sets? 

“The man who sells life insurance 
on the plea: ‘let me have a policy is- 
sued for you anyway—it won’t cost 
you anything unless you want it when 
it comes,’ is cheapening himself, his 
company and his profession. If a law- 
yer should say: ‘T'll draw up this 
paper for you but you don’t need to 
pay me unless you want to,’ you would 
have no confidence in him or his work. 
Life insurance is the greatest business 
in the world—the soundest business, 
the business of largest service to its 
clients. The representative of life in- 
surance needs to offer no apology for 


requiring the strictest business meth- 
ods in all his dealings. 

“In the world of nature out-of-doors, 
it is only the animals without backbone 
that have to crawl. In the great world 
of business, the life insurance sales- 
man need bend his spine to no man. 

“Let us be true to ourselves and deal 
honestly with our own pockets. If we 
demand full pay for services rendered 
from every applicant, we will get not 
only the money due us but also the re- 
spect due to an honorable profession. 
Make every application count for real 
money and we will make every appli- 
cant count for real confidence in our- 
selves and our business.” 

. * . 


The insurance agent 


Why Agents whose own life is not 
Should insured is an anomaly. 
Insure This is of course 


speaking generally, 
and to all general statements there are 
obvious exceptions. The grounds of 
exception which agents are accustomed 
to claim are varied, but few of them 
have much weight, save that the life 
is uninsurable. Yet it is not uncom- 
mon to find an agent’s life not insured. 
Indeed, there are in the aggregate a 
large number of agents in this condi- 
tion. 

The agent’s life needs insuring; that 
is to say, an agent, as a rule, has just 
as much need of the protection of in- 
surance as his friends. All the cogent 
arguments, therefore, in favor of this 
act of prudence apply to him in com- 
mon with others, while he has a better 
acquaintance with the advantages of 
the system, the status of the office, and 
the risks of the uninsured, than they 
can have. 

An active agent will meet with many 
men who on some ground or other, ob- 
ject to the principle of life insurance. 
“IT don’t believe in it,” is a common an- 
swer to a first application to an unin- 
sured person. It will greatly aid an 
agent in inducing another to trust the 
principle if he himself can demonstrate 
that he has thorough confidence in it 
by assuring his own lire. His logie will 
lose a great deal of its value if it 
should appear that he is uninsured. 
Fk. S. Champness, in The Dotted Line. 

see 


An unusually good sell- 

Building ing argument on a card, 

a Perfect both sides of which are 

Estate used, is being distrib- 

uted by the Ohio State 

Life, under the caption “Building a 

Perfect Estate.” The reading matter 
on the card follows: 

DID YOU EVER STOP TO FIGURE 
OUT 

What May Occur in Case of Your 
Death 

What is your present yearly income? 

What is your personal yearly expense? 


What income will continue in case of 
your death? §........ 

How much are your total cash savings 
Om NORGT §....06+%% 

How much life insurance? $.......... 

What would your property bring “un- 
der the hammer” after paying all 
debts? $ 

Add the last three items together 
$ 


Subtract doctor’s bills and funeral ex- 
WOUGON By ockicews 
The balance for your heirs $........ 
Well! this balance is all the money 
your faithful wife and children will re- 
ceive from you for their support for 
the remainder of their lives. Is it 
enough? You know ————. 
Will it keep your widow out of the 


“Old Ladies’ Home” or will she be 
compelled to “work out” for her sup- 
port? You know ———. 

Is it as much as you planned to leave 
them? You know -, 

Unless you can answer all of above 
questions to your entire’ satisfaction 
you need life insurance of sufficient 
amount to make up for any deficiency. 
It completes a perfect estate. Apply 
to-day. 

Good health is a prime requisite to 
get life insurance. 

Every expenditure for a life insur- 
ance policy is an investment that ma 
tures at your death, instead of being 
jeopardized by death as are many in- 
vestments: an investment that becomes 
more valuable and desirable each year, 
and creates for your loved ones or for 
yourself in old age 

An Estate 

That is a sure and quick asset. 

That is non-fluctuating and non- 
shrinkable. 

That pays one hundred cents on the 
dollar. 

That gives the beneficiary the option 
of a cash settlement or an income 
for life. 

That is created by the payment of an 
nual installments. 

That can be created by anyone no mat 
ter what his means. 

That saves the beneficiary all vexa- 
tions annoyance. 

That is denied only to those of im 
paired health. 


Increase your estate while you have 


health. 
Do it now! Delays are dangerous! 
Next week or next month may be too 
late. 
. i . 


The most costly thing 

The Cost in the world is experi- 

of ence. No other posses- 

Experience sion has cost such a 

fearful price and even 
after we have secured it much of it is 
of no value except as a warning or a 
pnishment. 

Especially in business life the cost 
of experience is tremendous. It is more 
than most business men can pay. It is, 
perhaps, the heaviest tax that business 
has to bear. It is one of the main 
reasons why 95 1-6 per cent. of busi- 
ness men fail. 

One of the most important questions 
that any business man can ask himself 
is, how to save the cost of experience? 

There is no doubt that it can be done. 
It is done in other lines of work—in 
science, education and the professions, 
for instance. It is one of the basic 
principles of science that you must 
know what other scientists have done 
before you ‘begin your own researches. 

Old follies die hard, and it seems at 
times as if this old folly of learning 
everything by personal experience were 
destined to live for ever. 

Even in this age of skill and tech- 
nique, when every activity of man is 
becoming _ professional, when even 
games and sports are. played only by 
those who know how, there are many 
who are dumfounded with amazement 
at the suggestion that training is essen- 
tial for themselves and their employes. 
It is the commonest habit of the busi- 
ness world to learn by personal experi- 
ence and to ignore or despise training. 

Herbert N. Casson in Credit Men’s 
Bulletin. 


The Union Pacific Life hereafter will 
be the name of the former First Na- 
tional Life Assurance Society. 

The head office of the Company will 
be at Vancouver, Wash., though much 
of the business will be done at Port- 
land, Ore. 





The New York Life will hold its San 
Francisco convention on September 17, 
18, 19, 20 and 21. 


GEO. ADE’S THRIFT PICTURE 


HUMORIST’S NEW SLANG MOVIE 
Being Written for American Bankers 
Association With Aim to Dis- 
courage Extravagance 


The American sankers Association 
has asked George Ade, famous writer 
of slang, to write a motion picture 
scenario illustrating the importance of 
thrift. He has promised to write one 
o: his famous fables in slang showing 
how ridiculous extravagance is, through 
his regular contract with the Essanay 
Company. 

Many See “Reward of Thrift” Film 

The American Bankers’ Association's 
Reward of Thrift film, released on Sep- 
tember 15, 1914, through the General 
Film Company, has been shown in 
2,746 theatres, and 1,647,890 people 
have seen the film, according to a re. 
port made at the American Bankers’ 
Convention this week. 

A feature of the association’s thrift 
work during the past year was a mov 
able thrift exhibit, entered into in co- 
operation with the International Com- 
mittee of the young Men’s Christian 
Association. 

The exhibit consists of a copy of the 
“Reward of Thrift” film and a large 
folding screen containing seven panels. 
Six of these panels of two sections 
each are fitted with pictures, or rather 
colored posters, illustrating the results 
of both thrift and extravagance. The 
center panel is composed of a set of 
small pictures which revolves and is 
electric lighted; for example, showing 
at one instant an old couple living com 
fortably in their home after a life of 
saving and the next instant a spend- 
thrift, whose money has been spent on 
all kinds of luxuries. The exhibit is 
going to all the branches of the Y. M. 
C. A, in different parts of the country, 
and has been shown in Illinois, Indiana 
and Wisconsin, and is now in the up- 
per part of New York State. 


ROUND-UP IN DALLAS 
Southland Life Agents to Meet October 
30—To Write $2,000,000 in Eight 
Weeks 
October 30 has been selected as the 
date and Dallas the place for the 1915 
Round-up of the Southland Life agents 
It will be the most interesting meeting 
yet held by the field force because of 
its larger attendance and because of 
the opportunity for extending the ac- 
quaintance of the finest bunch of field 
workers ever brought together in a sin- 

gle agency. 

“We desire further to make the 
meeting a memorable one by writing 
two millions of accepted settled busi- 
ness during the eight weeks preced- 
ing the Round-up,” says the Company. 
“We have divided the field force into 
four teams of equal merit. The agents 
ot the Southwestern and Central De- 
partments will strive against each 
other, and the two home office teams, 
who will be captained by A. R. Hender- 
son, of Groesbeck, and R. D. Shaw, of 
Midland, will strive for supremacy. 
The captains of these teams are live 
wires and there is not a shadow of a 
doubt that every man cearrying a 
Southland rate book will become a live 
wire within five days after the contest 
opens.” 


COLLEGE ENDOWMENT 


E. S. Doton, of Mutual Life, Has Plan 
To Insure Connecticut Women’s 
School 





The Connecticut College for Women, 
New London, Ccnnecticut, will receive 
an endowment fund of perhaps $100, 
000 if a plan which has already been 
launched by Ecward S. Doton, agent 
of the Mutual Life of New York, meets 
with the favor of New London people. 
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GOOD FELLOWSHIP SUPREME 


AT EQUITABLE OF IOWA CONV’N 





Company Increases Limit on Single 
Life—Planning for Jubilee Conven- 
tion at Des Moines 


One of the highly interesting and im- 
portant events of the year for life in- 
surance company and field man (pro- 
ducer) is the annual convention for the 
discussion of matters of common in- 
terest. It is a grist mill from which 
is ground experiences of mutual advan- 
tage, education, enthusiasm, fraternal 
uplift and the spirit of good fellowship: 
a place where home office and field 
staffs meet on an equal plane and fur- 
ther strengthen the bond of union that 
means so much for permanent prog- 
ress. \At least this is true of the an- 
nual Agency Convention of the Equi- 
table Life Insurance Company of Iowa. 
held in Chicago. 

Prior to the Convention proper, the 
home office force, having to do largely 
with agency affairs met for an entire 
day’s session, those present being 
President Cummins, Vice-president Nol- 
len, Treasurer Hubbell, Supt. Aldrich 
and Supervisors Hatton, Hadley and 
Fry. One of the principal subjects dis- 
cussed was the possibility of determin- 
ing the qualifications for general 
agency work. President Cummins had 
prepared an outline of essential quali- 
fications and their relative importance 
to each other. Following a discussion 
of several hours a working system was 
adopted which can be used with con- 
siderable advantage in selecting man- 
agerial timber. 

This topic was further discussed at 
a combined meeting of general agents 
and home office staff the following day. 
the discussion applying to the selec- 
tion of agents in the building up of an 
agency. Resolutions were adopted un- 
der which it was agreed that system 
should be employed in the selection of 
men for life insurance work in the fu- 
ture and that general agents should 
submit to the home office, on cards 
furnished for that purpose, an opinion 
of the desirability of agents chosen. 

When, after the two days’ prelimi- 
nary work above referred to, President 
H. C. Finch called the Convention 
proper to order, it was with an assem- 
blage present such as had never at- 
tended a like meeting in the history of 
the company. In addition to general 
and district agents there were upwards 
of 40 young men present, most of whom 
have started life insurance careers with 
the Equitable of Iowa during tie past 
two or three years, and doubtless from 
whom the company will draw many of 
its future general agents as its terri- 
tory is extended from time to time. 

In his address, Mr. Finch spoke of 
the need for patriotic support of the 
administration at Washington during 
the present trying period, emphasizing 
the magnitude and grandeur of the na- 
tion of which we are a part. He spoke 
of the stability of lowa and of its sturdy 
advance to its position as the leading 
State of the nation in agricultural prod- 
ucts. Of the Equitable of lowa, he said 
that his regard for the company has 
steadily grown as he has noted the ju- 
dicious manner in which “safety first” 
has been and is being written into its 
history, and said he hoped it would 
never fall his lot to see the day when 
its obligations could not be met to the 
fullest degree. 

President J. C. Cummins spoke on 
the subject “Using Your Opportuni- 
ties.” That opportunity is the master 
of human destinies he said there could 
be no question of doubt. However. he 


has little time for the man who is wait- 
ing for something 
show up. 
Vice-president H. S. Nollen talked 
about “Mental Attitude’—mental atti- 


(opportunity) to 


tude of the man to the profession of 
life insurance; to his company and to 
his policyholders. 

The three phases of “Solicitation” 
finding the prospect; the interview; se 
curing the settlement, the medical ex 
amination and delivering the policy 
proved a very interesting subject. Mr 
I'ry presented an elaborate chart, com 
piled at considerable effort and time, 
showing the sources from which pros 
pects may be derived. 

Mr. Steinbauer showed that when it 
comes to handling the “interview,” he 
is a master, while Mr. Johnson took 
care of that important feature, secur 
ing the settlement and delivering the 
policy. 

“How I Meet Competition,” was the 
subject discussion in executive session 
during one entire forenoon. No home 
Office representative was permitted in 
the room. The newly elected presi- 
dent, Walter St. John, is authority for 
the statement that the discussion was 
such that there would have been no 
embarrassment had visitors been pres 
ent. The consensus of opinion was 
that it is wise to keep away from com- 
petition as much as possible, and that 
agents often invite competition by re 
ferring to other institutions. 

Arrangements were made by the en 
tertainment committee for an automo 
bile ride covering some 53 miles of 
boulevards and parks, which occupied 
an afternoon, the evening of which was 
used for the Convention Dinner Jollifi 
cation Meeting. 

General Agent W. F. Crawford, of 
Chicago, presided as toastmaster at the 
evening dinner which was made more 
attractive by the presence of the ladies 
Musical talent and oratory 
from among the company representa 
tives assisted in making the evening a 
most delightful one. A happy incident 
in connection with this session was 
the unexpected but none the less highly 
appreciated presence of Gabriel Reid 
Maguire, pastor of the large Ruggles 
Street Baptist Church of Boston and 
a well-known Chautauqua lecturer, one 
of his famous lectures being “An Irish 
man in the Jungles of Africa.’ Mr 
Maguire is a member of the Royal 
Geographical Society, especially honor 
ed as the discoverer of an important 
river in ‘Africa. 

Mr. Maguire gave a fine line of Iris 
wit and humor which entertained the 
assemblage royally, supplementing this 
with a discourse on the benefits of life 
insurance that showed he is quite fa 
miliar with the subject. 


selected 


Home Office Morning 

Four well prepared papers were read 
during the morning session of the clos 
ing day by members of the home office 
staff. 

In discussing “The Appeal to Higher 
Motives” Supervisor B. F. Hadley said 
that a man must be larger and broader 
than the money he makes; that we 
cannot escape the responsibility we owe 
to our fellow man, and the world will 
hold us accountable for our steward 
ship. He urged the use of “surplus 
service,” or the application of the “vol 
untary additional mile” in business life 

Treasurer F. W. Hubbell outlined 
“The Equitable—Its Policy of Manage 
ment.” Mr. Hubbell made it clear that 
the Equitable of Iowa views “Safety 
First” as a prime requisite for a life 
insurance company. He quoted from 
a comment by the Auditor of State of 
Iowa on the status of the company dur 
ing its second year. At that time it 
had $20,000 up with the State in excess 
of its liabilities, and this amount has 
been increased until now it has in the 
State vaults high grade securities of 
over $1,000,000 more than the total lia 
bility of the company. 

Superintendent H. E. Aldrich spoke 
of the “Re-enforced Company.” He 
showed that as concrete may be and is 
strengthened re-enforced by steel 
girders or wire cables, so the Equi- 
table of Iowa has injected surplus 
strength—excess over legal require- 
ments—into its financial status until 
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to-day it may very properly b rmed iirman Ex ee, H. ( 
a “re-enforced” company Mr Aldrich Finch Northw 
analyzed the character of Ul a St. Lou Isaacs pulled 
of the company, revealing unquestioned rol yr tl holding the 
financial strength. He upplemented ‘ i ial me i the selection 
this by showing margins possesse‘ } will doubtless be between Chicago, St 
vond all liabilities, and also by out] Louis and Des Moines 
ing policies of management, careful se Two interesting announcements were 
lection of officers, ete that m«¢ for made at the Convention 
stability. The company will hereafter write 
x 0 ol i single lif betwee res 
Supervisor C. H Hatton read a very ~é U — ee gl iit et en age 
instructive paper on tl] . , tne - 25 and 55. Of this amount $30,000 will 
entration in life insurance worl H be carried by the Equitable of lowa 
Se een ae “ts foal d the balance re-insured 
topic “Master of Non was a part of Bees : : ia 
the saving “Jack of All ‘Trade and Providing e company attains its 
M kaw ait None” and he left no doubt ambition by reaching the $100,000,000 
aster o Nf ne an a tt i in insurance in force by the close 
in the minds of his hearers that it paid pg Pie ws tic sage _ yg y' ¥ 
to stick to one class of busine ts . resent yeal S proposed to 
¢ ! d 1 Jubilee Con ntion at Des 
J. A. Andrews, general agent of O Moines some time in January. the com 
tawa, Ill., won the prize essay contes pany paying all expenses to this gath 
for the Cyrus Kirk memorial cup, the gring of direct representatives who se 
subject being “Life Insurance the cure their allotment during the clos 
Great Institution for Systematic Thrift five months of the vear, and of all 
Officers elected for the ensuing year agents not under direct contract who 
were: President, Walter St john of produce $50,000 of settled business dur 
Des Moines; first vice-president, E. M ing the period Sept. 1-December 31 
Steinbauer, Detroit second vice-presi 


dent, B. H. Deters, St. Paui; secretary, 


J. C. Johnson, Harrisburg; treasurer, 
Charles Schermerhorn, Springfield, IIL; 


Nathan W. Lynde, former medical 
superintendent of the Massachusetts 
Mutual Life, died last week in this city. 
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NEGATIVE MANAGEMENT 

One cannot read of the complica 
tions of the American Assurance Com- 
pany of Philadelphia, referred to else 
where in this issue without feeling a 
sense of regret that it is possible for 
manipulations in insurance affairs such 
as outlined in a city like Philadelphia 
and a State such as Pennsylvania, 

Here is a concern that has passed as 
one of the regular life, accident and 
health insurance companies, and its of- 
ficers to all appearances have had im- 
portant standing in councils attended 
by real successful executives. 

Organized in 1898, it has re-insured 
or purchased some twenty concerns, in- 
cluding the business of two or three 
regular companies. It reported assets 
at the close of last year aggregating 
over $450,000 (of which $300,000 was 
capital stock) and yet its income out- 
side of premiums was only $500. 

Its wholesale re-insurances have net- 
ted the company nothing more than a 
bunch of trouble. Repudiated assets 
and fancy commissions on business ac- 
quired, are conspicuous features. The 
management seems to have been of a 
decidedly negative character 

The course pursued has been such 
as to warrant close scrutiny on the 
part of the Pennsylvania Insurance De 
partment, and it is a matter of sur- 
prise that the curtain was not lifted 
long ago. Now that the affairs of the 
concern have been brought before the 
public, a demand should be made for 
a thorough house cleaning before per- 
mitting continuance in business. 

The great business of insurance de- 
mands unquestioned financial strength 
and management of a positive charac- 
ter with due regard to policyholders’ 
rights 
IS A NEW LIFE TABLE REQUIRED? 

So much has been said about the 
necessity for a new table of mortality 
that it is interesting to know that the 
sentiment for a change is not unani- 
mous. The Phoenix Mutual Life in its 
paper that goes to agents prints an in- 
teresting article on the subject, under 
the caption “Is a New Life Table Re- 
quired?” 

Mutual thinks that 


there should be exercised the greatest 


The Phoenix 
carefulness that there shall not arise 
an erroneous impression about the cost 
of insurance The views of the Phoe- 


nix Mutual are so timely and are so 





tersely and intelligently put that they 
are given herewith: 

A good deal has been said in print 
concerning the American Table of 
Mortality, on which the reserves of 
most of the companies and the re- 
serves required by most of the States 
are based. It has suddenly become 
the center of attack. The table is 
charged with providing for a mortality 
far in excess of that which is actually 
experienced by the companies and that, 
therefore, the companies are charging 
more for the insurance than they 
ought. 

To those who are unskilled in life 
insurance technique, the admission of 
the first statement, namely: that com- 
panies are experiencing a lower mor- 
tality than that registered in the Amer- 
ican table, is an admission of the sec- 
ond fact, to wit: that the companies 
are charging more than they should for 
life insurance. To him, however, who 
has enough knowledge of the business 
to give him a right to comment on the 
practices of the companies, it is well 
known, first, that the use of this table 
is advantageous for the companies and 
tor the insured; and, second, that the 
insured are not paying higher for their 
insurance because of the use of this 
table. 

Participating life insurance admit- 
tedly employs a premium in excess of 
what will be required for the year’s de- 
mands and a return is made of that 
part of the premium which is not re- 
quired to carry out the conditions of 
the contract. If the mortality experi- 
enced is below the expected, a part of 
that excess mortality called for by the 
premium is returned at the end of the 
year in the shape of dividends. The 
adoption of a table of mortality which 
shows the rate of mortality now being 
experienced by the companies would 
not reduce the cost of insurance to the 
individual policyholder. If the new 
gross premium were smaller the divi- 
dend would be smaller too, so that in 
the -end a new table would make no 
difference. 

If it is non-participating insurance 
that is bought, the applicant will find 
these premiums have a very small 
loading, not enough to care for the ex- 
penses of the business, the premiums 
being made with the knowledge that 
a part of the expenses of the business 
will be borne by the savings from mor- 
tality. If premiums were based on a 
table wherein no savings from mortal- 
ity could be looked for, the loading on 
the premiums would have to be in- 
creased by the amount of the savings 
that have been made in the mortality 
in the past. 

But should the States measure the 
policy liabilities of a company on a 
table of mortality which confessedly 
shows a rate that may be expected 
only by a successful company operat- 
ing during periods of national prosper- 
ity? It is a well-known fact that if a 
company falls under suspicion for any 
reason, lives that can secure insurance 
elsewhere in stronger companies leave 
he weak company and a higher mortal- 
ity immediately results. Even among 
companies that have not fallen from 
public confidence, a much higher than 
average mortality has been experienced 
at times for other reasons than war. 
If a company ought to be strong 
enough to weather the storms that are 
bound to come, should it not form its 
premiums and gauge its liabilities on 
a table of mortality that might meas- 
ure the maximum strain of mortality, 
rather than the minimum? Is the trans 
atlantic liner built for fair weather or 
for the foulest that it can experience? 
Is a railroad bridge built to carry the 
lightest or the most severe strain that 
can be put upon it? Do the banking 
laws require the reserve of a_ bank 
based upon the ordinary daily demand 
in times of prosperity or such as would 
probably meet the strain of financial 
depression? 

While the mathematics on which the 
premiums and reserves of life insur- 

















H. A. LUTHER 


H. A. Luther, of Chicago, has been 
appointed joint manager of the West- 
ern Accident Department of the Casu- 
alty Co. of America. A _ story about 
the new appointment will be found on 
page 18. 

” Oo 7 


Eimer E. Rittenhouse, president of 
the Life Extension Institute, wrote a 
letter to the New York Times this week 
in which he takes part in the military 
preparedness discussion. In his opinion 
it is not only necessary to have men 
ior an army but fit men, and he asks if 
Americans can provide an army 
whose vitality and nerve force will en- 
dure severe shocks and wounds from 
which there will be quick recovery. 
He sums up in this paragraph his con- 
clusion: “Vital statistics indicate that 
as a body ‘Americans are physically de- 
teriorating. If the present indicated 
trend of physical decline in the power 
of the American people to resist the 
wear and tear of modern life continues, 
the time will come when we will have 
to depend upon a weak, soft-muscled, 
flimsy-fibred people for the defense of 
the Republic and the perpetuity of the 
race.” 

« * * 

S. G. Ball, general agent of the Mu- 
tual Benefit in Davenport, la., recently 
wrote three applications on the lives of 
three sisters. Policies were issued and 
paid for. Mr. Ball advises that the 
father and brother of the three sisters 
are also insured with the company, 
completing the entire family with the 
exception of the mother. Two other 
near relatives of this family are like- 
wise Mutual Benefit policyholders. 

e * + 


Carl Schreiner, United States man- 
ager of the Munich, has hanging in his 
New York office a picture of Field Mar- 
shal Von Hindenburg, which the insur- 
ance man received from the Kaiser’s 
lieutenant in August. It is a_ three- 
quarter length portrait in full uniform, 
the field marshal standing with his 
hands clasped to the hilt of his sword. 


ance are based are too intricate for thé 
ordinary insured individual to under- 
stand, the underlying principles can be 
understood by any business man, and 
common prudence should cry a halt to 
the demand for a new life table if such 
demand is made for the purpose of ul- 
timately reducing the cost of insurance 
to the individual or of providing a 
fairer and surer measure of safety in 
estimating the reserves of the com- 
pany. 


The an Side of Insurance 





Underneath the picture Von Hindenburg 
wrote the following in German: “For. 
ward with God for King and Father- 
land.” 

s . a 


“Big Bill” Edwards, an insurance 
broker of New York and Newark, who 
won his first fame as a Princeton full- 
back and later was street cleaning com- 
missioner of New York City, has with- 
drawn from the race for Sheriff, having 
written to Tammany leaders a grace- 
ful letter breathing harmony. He had 
several mix-ups with labor unions and 
‘ney announced that they would get 
bis scalp if he ran for office. 

ao . © 

William B. Joyce, president of the 
National Surety Co., is a close student 
of advertising and some of his ideas 
are to be seen in the daily paper ad- 
vertising of the National Surety Co. 
easily the best of any of the daily paper 
insurance publications. 

* * . 

E. R. Hardy, manager of the Under- 
writers’ Association of the District of 
Columbia and assistant manager of the 
New York Fire Insurance Exchange, 
summed up the attitude of a conscien- 
tious rating manager pretty well a few 
days ago when he made the following 
comment upon his work at the national 
capital: 

“I wish to record at this time my sin- 
cerest and deepest felt thanks for the 
spirit of co-operation which has ani- 
mated those engaged in the business of 
fire insurance in this District so far 
as the work of the Association is con- 
cerned. There must have been on the 
part of many, some misgivings, and | 
desire to state that your actual, kindly 
and helpful co-operation has been the 
very thing that has made it possible to 
do the work. Managers may come and 
Managers may go as they will, but the 
work of the Association will depend 
not on them but on you who constitute 
its membership. I appreciate the fact 
that the work of the office must be of 
such a character as to command your 
respect, if it does not in some cases 
command your judgment. It might, 
however, do both and still fail to se- 
cure just what is needed to make the 
work a final success. That can only 
be supplied by you, and let me here 
record the statement for all time that 
you have most generously supplied it.” 

. s * 

Dr. Rubinow, the well-known casualty 
insurance actuary and social insurance 
statistical expert, recently attended a 
convention of Socialists in New Eng- 
land. Other members of the Conven- 
tion did not think he wore horns even 
if he does give his business hours to 
service for an insurance company. 

. + af 


J. S. Frelinghuysen, of the Pacific 
and Stuyvesant; Carl Sturhahn, of the 
Rossia; and E. G,. Seibles, of the South, 
were members of a theatre party which 
applauded that sparkling actress, Marie 
Tempest, at the Lyceum Theatre on 
Tuesday night. 

a oe * 

William Alexander, secretary of the 
Equitable, is due in New York on Sept. 
15. He made the return from San 
Francisco by way of the Panama Canal. 
William E. Taylor, superintendent of 
agents, accompanied him. 





CHANGE OF GARAGE DECISION 

The permanent removal of an auto- 
mobile from one garage, where it was 
insured, to another, is held not such 
an immaterial breach of warranty that 
the policy will not be avoided thereby 
in Lummus vs. Firemen’s Fund Ins. 
Co. L. R. A. 1915 D, 239. 





Dr. Frank P. Righter has been made 
medical director of the ‘Atlantic Life. 
He has won a splendid reputation in 
medicine during only a few years’ time. 
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HARTFORD FIRE WINS SUIT 


CHATTEL MORTGAGE PLAYS PART 





Federal Court Decides Deed of Trust 
Created Incumbrance That Voided 
Policy 





The United States Circuit Court of 
Appeals for the Fourth Circuit has ren- 
dered a judgment in favor of the Hart- 
ford Fire Insurance Company, and the 
judgment releases the insurance com- 
pany from liability under a fire insur- 
ance policy for $10,000. In the Dis- 
trict Court of the United States for the 
Northern District of West Virginia, the 
judgment was against the insurance 
company, but by writ of error, the case 
was taken by the company to the 
United States Circuit Court of Appeals. 
where the District Court was reversed. 

Clause in Dispute 

William W. Downey, receiver of the 
Stewart Vehicle Company of Martins- 
burg, W. Va., was the plaintiff in the 
original action. The policy in question 
was of the New York standard form. 
which was also prescribed by the laws 
of West Virginia, and it containea the 
following provision: 

“This entire policy shall be void 
if * * * the subject of insur- 
ance be personal property and be 
or become incumbered by a chattel 
mortgage.” The property which 
the policy covered consisted of the 
merchandise of the Stewart Vehicle 
Company. It was totally destroyed 
by fire on Sept. 15, 1912, while the 
policy was in force. The company 
denied liability on the ground that 
the property the policy covered, 
had become incumbered with a 
chattel mortgage. 

Facts About Fire and Deed of Trust 

Facts, disclosed on the _ hearing, 
showed that at the time of the fire, 
the vehicle company was indebted to 
the Maryland Surety & Trust Company 
of Hagerstown, for approximately $30.- 


000, evidenced by three notes. Early 
in the year 1912, John M. Lane, secre- 


tary and assistant treasurer of the trust 
company, became anxious about the in- 
debtedness of the vehicle company, and 
he desired that the amount of the debt 
be reduced or that he get additional 
security for the indebtedness. The ve 
hicle company, at the time, was more 
or less embarrassed. To meet the situ- 
ation it, with the knowledge and ap- 
proval of Lane, decided upon a bona 
issue of $50,000, secured by a deed of 
trust on all its real and personal prop- 
erty which should be used in the first 
instance to provide the trust company 
with further collateral and then sold 
to the public from time to time, the 
proceeds to be applied to the payment 
of the trust compagy’s debt until it 
was extinguished, and the balance used 
for additional capital. It was further 
understood that the vehicle company 
should enter into a contract with the 
Takoma Investment Company of Chi- 
cago, as the fiscal or selling agent of 
the bonds, which were to be placed in 
the hands of the trust company, and 
that as sales were made to investors 
the bonds would be forwarded by the 
trust company with sight draft attach- 
ed, the proceeds to be received by the 
trust company and credited upon its 
loan until the loan was liquidated. 
Mortgage Bonds 

To secure $10,000 of the indebted- 
ness, the trust company held $10,000 
first mortgage bonds of the vehicle 
company as collateral, the bonds being 
of an earlier issue. As the bonds pro- 
vided for in 1912 were to be a first lien 
on the property of the vehicle company 
as collateral, the bonds being of an 
earlier issue. As the bonds provided 
for in 1912 were to be a first lien on the 
property of the vehicle company, it 
was necessary for the vehicle company 
to procure a surrender of the prior is- 
sue of bonds, which were held by the 


trust company, and a release of the 
deed of trust which secured the bonds. 
Steps were taken to bring this about 
and it was not until August 16, 1912 
that the deed of trust to secure the 
$50,000 bond issue was executed. Then 
it was discovered that the bonds had 
not been signed by the officers of the 
vehicle company, though they had been 
certified by Downey, as trustee. On 
August 20, 1912, Lane returned the deed 
of trust to the vehicle company, with 
a letter stating that it would be neces- 
sary for the president and secretary of 
the company to execute the bonds un- 
der the corporate seal of the company. 
Later the two officers named went to 
Hagerstown and signed the bonds, and 
affixed the corporate seal of the ve- 
hicle company. The new deed of trust 
to secure the new bond issue was re- 
corded on Sept. 12, 1912. The fire oc- 
curred on September 15, 1912. The 
total loss by the fire was adjusted at 
$105,849.42, with aggregate insurance 
of $107,500. Of this amount of insur- 
ance $80,500 was on the stock, which 
was less than its adjusted value. The 
policy the Hartford Fire had was on 
the stock only, and was for $10,000, and 
a conceded element on the trial was 
that if the Hartford Fire were liable 
at all, it was liable in the full amount. 
Receivership 

When the fire occurred it became 
apparent to the officers of the vehicle 
company that a receivership for the 
company was desired. On the night of 
Sept. 16 a bill in equity was prepared 
for the appointment of a receiver. The 
complaint recited the original bond is- 
sue of $10,000 and the subsequent bond 
issue of $50,000. On September 17, 
Downey was appointed sole receiver. 
The order of appointment restrained 
the trust company from selling any of 
the bonds of either issue, both amount- 
ing to $60,000 “secured by two deeds 
of trust upon assets of the vehicle com- 
pany, placed with said bank as collat- 
eral for a loan by it.” 

The original notes and security the 
trust company had, were retained by 
it after the trust deed was approved 
and the second bonds were certified 
and delivered to the trust company. 
The original notes and security were 
held after the receipt of the second se 
curity, pending payment by the cor- 
poration of interest under the original 
notes, and the receiver contended that 
though the trust company held the ad- 


ditional security that it had not been 
accepted by the trust company. The 
court says that even though this be 


so the new deed of trust was an “in- 
cumbrance” within a fire policy on the 
property of the Stewart Vehicle Com- 
nany, and that voided the policy, and 
that judgment in the trial court should 
have been for the Hartford Fire Insur- 
ance Company instead of against it, 
and judgment is directed for the Hart- 
ford Fire, 





THE HUBBARD APPOINTMENT 





Will Not Displace a Hanover Executive 
—Has Splendid Reputation in 
the West 


newspapers in a 





commend- 
a compliment, drew 
somewhat on their imagination in de- 
fining the new position in the New 
York office of the Hanover to be held 
by F. A. Hubbard, of Chicago, assist- 
ant Western manager, who will come 
here in October. President Warfield 
said to The Eastern Underwriter this 
week that it has not yet been decided 
exactly what Mr. Hubbard’s new duties 
will be, and he said that any state- 
ment to the effect that he is to displace 
a Company executive is erroneous. 


Western 
able desire to pay 


Mr. Hubbard was a field man in 
Western territory when promoted to 
assistant manager, and is an _ under- 


writer of considerable ability. 
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WASHINGTON ASS’N MEETS 


REPORT OF MANAGER E. R. HARDY 
W. D. Ellett, D. M. Lea, M. D. Rosen- 
berg and W. C. Duvall Elected New 
Governing Committeemen 





Washington, D. C., Sept. 7.—On Sept 
2, 1915, the first annual meeting of the 
Underwriters of the District of Colum- 


bia was held at the Willard Hotel. The 
following new members were elected 
to the governing committee W. D 


Ellett, D. M. Lea, M. D. 
C. Duvall. The term of the following 
members expired: L. R. Peak, H. W 
West, W. A. Brown, R. W. Lee, of 
the National Fire Insurance Co. E. J 
Walsh was elected chairman; A. K 
Phillips, vice-chairman; H. C,. Birge was 
elected treasurer; E. R. Hardy, man 
ager, was unanimously re-elected. 


Rosenberg, W. 


Minimum Rates 

In his annual report Manager Hardy 
said minimum rates have been estab 
lished covering the store and dwelling 
properties, also apartment houses, and 
something like two hundred different 
forms of occupancy, such as are usually 
found in the smaller store conditions, 
and which it deemed safe to permit 
to be written at a minimum rate. 

For properties which are subject to 
specific rating schedules have been ap- 
proved, and rates based thereon are now 
being published every working day of 
the year. The schedules adopted are 
as follows: 

For properties of ordinary 
tion; for properties of fire 
‘onstruction; for apartment 
fire resisting construction; ; 
churches; for stables and garages 


construc- 
resisting 
houses of 
for 


Fireproof Apartment Houses 
In due course a schedule for rating 
the fireproof apartment houses will be 
prepared for the consideration of the 


governing committee, but the method 
of handling such properties at the pres 
ent time has seemed to produce equi 
table rates, and that problem has not 


been as pressing as the rating of busi 
ness properties 

The total number of 
sued from Dec. 14, 1914 
350. In all cases since Oct 
has passed upon 


rate cards is- 
o date is 2, 
21 the office 
41,000 dailies 

ENTERS PITTSBURGH FIELD 
W. S. Diggs, of Insurance Federation, 

Buys Interest of O. C. Hurst in 
Hoover & Hurst 


W. S. Diggs, president of the Insur 
ance Federation, has bought the inter 
est of O. C. Hurst, of Hoover & Hurst 
Pittsburgh agents 

The Hoover & Diggs general agency 
will continue to represent all of the 


following companies in the Hoover & 


Hurst Agency London Guarantee & 
Accident, Queen, Glens Falls, and the 
Birmingham of Pittsburgh Negotia 
tion for the general agency of a lead 
ing surety company is now pending 
Mr. Diggs is also an experienced surety 
man Mr. Hoover specializes in auto 
mobile liability and fire 

Messrs. Walter L. Anthony, Dudley S 
Simms, and Curtis M. Yohe, who have 
been large producers in the Hoover & 
Hurst Agency, will continue to be im 
portant factors in their closer affilia 
tion with Hoover & Diggs, who expect 
to incorporate their agency Hoover & 


will continue business at the 
present location 

Mr. Diggs still holds 
the Diggs & Ferris general 
Cincinnati, and will give his 
there the needed attention 
Ferris, Jr.. his partner, being 


Diggs 


his interest in 
agency alt 
interests 
Howard 
in charge 


IMPERIAL APPOINTS ERRICKSON 

Walter F. Errickson has been ap 
pointed agent for Newark and Subur 
ban New Jersey for the Imperial As 
surance Company 
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LOSSES EXCEED PREMIUMS 


NEW JERSEY MUTUALS IN 1914 


Many Associations Had to Make As- 
sessments and to Borrow Money— 
Figures Quoted 


In New Jersey there are twenty-three 
mutual fire insurance companies, which 
wrote in New Jersey last year $21,528- 
120, and received in cash premiums 
$180,933, and contingent premiums, 
$881,735. They paid losses of $217,- 
384: and their losses incurred amount- 
ed to $159,692. 

The Bakers Mutual of Newark has 
gross assets of $1,966 and liabilities of 
$1,131. Its cash premiums were $795. 
It had in force December 381, 1914, 
$132,350. 

The Burlington County Association, 
of Medford, incurred fire losses during 
the year of $7,066. Its net cash premi- 
um income was $4,268. It had insur- 
ance in force Deceniber 31, 1914, of $2,- 
$19,981. 

Has $11,000,000 in Force 

The Cumberland Mutual Fire, of 
Bridgeton, in business since 1844, had 
fire losses incurred during the year of 
$11,301. Its net cash premiums were 
$27,760. It has more than $10,000,000 
insurance in force. 

The Farmers’ Mutual Fire of Read 





ington incurred $40,623 in fire losses 
during the year, and its net premium 
income was $2,934. It collected $57,637 


in assessments, and borrowed $45,000. 
This mutual commenced business in 
1856, and has more than $12,000,000 in- 
surance in force. 

The Farmers Mutual of Salem, start- 
ed in 1851, had a net cash premium in 
come of $21,766 in 1914, and negligible 
losses 

The Farmers’ Mutual, Vienna, incur- 
red $5,186 losses during year, made 
$14,319 assessments, and borrowed 
$4,915. 

Farmers’ Reliance Losses 

The Farmers’ Reliance, Burlington, 
begun in 1879, had a net cash premium 
income of $8,573, cash deposits of $78, 
$26, and paid $74,487 in losses, its total 
cash expenditures being $80,069. It has 
$24,000,000 insurance in force 

The Franklin Farmers of East Mill- 
stone, also started in 1879, incurred 
fire losses of $1,783 during the~- year, 
made $4,994 assessments, borrowed $1,- 
600, It has more than $1,000,000 insur- 
ance in force. 

The Hackettstown Mutual, started 
in 1867, had the banner year, its fire 
loss payments amounting to $12.15. It 
“paid $3.27 commissions and brokerage.” 
Its cash premium income was $862. It 
has $778,000 in force 

The Hillsborough Mutual of Somer- 
ville borrowed $3,000 and had a cash 
premium income of $185. It paid $46 
in losses. Its insurance in force is 
$567,000. 

Bad Record for Mercer County 

The Mercer County of Pennington, 
which has $11,173,573 in foree, which 
was started in 1844, had a net premium 
income of $26,044, paid $51,299 for loss- 
es, borrowed $8,500 in cash, repaid bor- 
rowed money of $23,900, and assessed 
members $846,765. This mutual did not 
write as much business last year as 
was terminated 

The Merchants’ Mutual of Woodbury 
had only $90,950 insurance in force De- 
cember 31, 1914. Its cash premium in- 
come was $1,428. Its gross expenditures 
last year were $1,801 

The Morris County, Morristown, re- 
ceived $5,560 in cash premiums, paid 
$1,996 in losses. This mutual paid out 
$556 for commissions and brokerage 
and $950 for salaries and fees to offi- 
cers and employes It has nearly $2,- 
000,000 in force. 

The cash premium income of the Mu- 
tual Fire of Egg Harbor was $667. Its 








gross cash income was a few more dol- 


lars than its expenditures. Losses dur- 
ing the year were $265. 

The New Brunswick Mutual escaped 
with $34 in fire loss. Its net premium 
income was $1,579. It has $558,000 in 
force, 

The New Jersey Association of Cross 
Wicks, formed back in 1823, has only 
$175,375 in foree. Its losses were $23. 

The Roxbury Mutual received $1,261 
in cash premiums; paid $1,229 in losses. 

The Retail Merchants of Paterson in- 
curred fire losses during the year of 
$4,091, and has insurance in force of 
$2,058,460. Its cash premium income 
is $5,807. 

The Salem County of Salem had $3,- 
677 net premiums; $1,114 losses incur- 
red during year; $692,172 insurance in 
force. 

Shrewsbury’s Fire Losses $7,153 

The net premium income of the 
Shrewsbury Mutual, of Eatontown, was 
$11,362; fire losses $7,153; insurance in 
force $7,153. Sussex County Mutual, 
Newton, has $4,131,819 in force. Dur 
ing the year this mutual borrowed 
$6,909, 

The Union County Mutual of Eliza- 
beth had cash premium of $2,131. The 
net amount paid for losses was $255. 
Assessment during the year was $1,- 
822. The insurance in force was $1,- 
278,828. 

The West Windsor of Dutch Neck, 
has insurance in force of $973,885, Its 
premium income last year was $823. It 
paid $800 jn losses. 





The figures quoted in this article are 
from the New Jersey Insurance Report. 


JERSEY AGENTS TO MEET 
Will Gather at Hotel Traymore, Atlan- 
tic City on Thursday, Septem- 
ber 16 


The semi-annual meeting of the New 
Jersey Association of Fire Underwrit- 
ers will be held at the Traymore Hotel, 
Atlantic City, on Thursday, Sept. 16, 
at 10:30 A. M. 


TO MEET SEPTEMBER 14 

Everything points to a rousing meet 
ing of the New Jersey Field Club this 
month. The date is September 14; the 
place, Newark. Every special agent in 
the State should attend this meeting 
and help revive the past glories of the 
Field Club. It will be something more 
than a get-together affair, as the club 
will sound an educational note. 


DISTRIBUTION OF INCOME 
Holdings of Different Fractions of the 
Population Classified According to 
Wealth 


An interesting book on the Wealth 
and Income of the Peop e of the United 
States has been written by Willford 
Isbell King, Ph. D., and is published by 
the Macmillan (o. Mr. King gives the 
following interesting table showing the 
holdings of different fractions of 
the population classified according 
to wealth: 


Percentae 
of Total Esta‘es 
Owned by Class. 
Poorest, 65% of Population: 


Mass. 1859-1861 ...... 6.5 
Mass. 1879-1881 ...... 5.0 
Mass. 1889-1891 ...... 4.5 
oe, 5.2 
Lower Middle Class, 65 to 80%: 
Mass. 1859-1861 ...... 4.2 
Mass. 1879:1881 ...... 1.9 
Mass. 1889-1891 ...... 3.9 
EN UN ea cscs oe aes 4.8 
Upper Middle Class, 80 to 98%: 
Mass. 1859-1861 ...... 32.4 
Mass. 1879-1881 ...... 26.5 
Mass. 1889-1891 ...... 32.8 
| ea ee 33.0 
Richest, 2%: 
Mass. 1859-1861 ...... 56.9 
Mass. 1879-1881 ...... 66.6 
Mass. 1889-1891 ...... 58.8 
WAG, BOOO iairicacsses 57.0 





CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


Fire INSURANCE COMPANY 
CLEVELAND. OHIO 


HYMAN D. DAVIS, President 
G. T. BROWN, Secretary 


CARROLL L. DeWITT, 
Vice-Pres. & Man. Underwriter 





A strong, modern Company that believes in the American 
Agency System and upholds it 


APPLICATIONS FOR AGENCIES DESIRED 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN. 


Statement January 1, 1915, to New York Insurance Department 
LIABILITIES 





Unsettled Losses and Other Claims ..... , 1,553,593.01 
Net Surplus Over Capital and Liabilities .... 3,501.249.48 
Se I, ND, BON a ivcinss ciciccdi ccccvciindecnesnanne $16,049,425.44 
H. A. Smith, President S. T. Maxwell, Asst. Secy. F. B. Seymour, Treasurer 
G. H. Tryon, Secretar C. S. Langdon, Asst. Secy. W. J. Fredrick, Asst. Treas. 
F. D. Layton, Asst. Secy. E. E. Pike, Asst. Secy. C. B. Roulet, Gen. Agt. 
Surplus to Policy Holders.......... $5,501,249.48 








Authorized Capital $500,000 


Brtroit National Hire 
Iusuranuce Cn. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 








INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 








Insurance Company, Ltd. 
OF YORK, ENGLAND 
1824 


Established 
The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States 
FRANK & DuBOIS, U. 8. Managers ERNEST B. BOYD, Underwriting Manager 
oO. E. LANE, Assistant Manager, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 8. Trustee, 52 Wall Street 
PACIFIC OOAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N. C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkias, Managers, Atlanta, Ga. 
Louisiana & Mississippi Department, JAS. B. KOSS, Manager, New Orleans, La. 








FIRE ASSOCIATION PHILADELPHIA 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $9,091,141 


E. C. IRWIN, President T. H, CONDERMAN, Vice-President ‘ 
M. G. GARRIGUES, Sec. and Treas. 
R. N. KELLY, Jr., Asst. Sec. and Treas. 1817 














Rossia Insurance Company 


HARTFORD, CONN. 
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MR. AND MRS. SNOW’S 





Officers and Home Office Staff Send Flowers to President of 
Home of New York— Greetings in Rosewood 


Sent by Field Men 


GOLDEN ANNIVERSARY 


Case, 








Special to The Eastern Underwriter 
Mt. Clemens, September 7.— Elbridge 
(. Snow, president of the Home of New 
York, and Mrs. Snow have been mar- 


ried fifty years. They are taking a 
holiday in this well-known resort. The 
anniversary, Sunday, the fifth, was 


made an event by officers of the Com- 

















Monogram on Case Containing Greet 
ings 


pany, home office staff, special agents 


and clerks. Quantities of beautiful 
flowers were presented by representa- 
tives of the Company, including offi- 
cers. Yellow orchids, yellow chrysan- 


themums and golden roses symbolized 
the golden wedding. These were artis- 
tically arranged in the hotel suite, giv- 
ing it the appearance of a charming 
and beautiful conservatory. Congratu 
latory telegrams were received from 
agents and other insurance men from 
all points of the country. There were 
also many valuable presents, one of the 


most appreciative being embossed 
greetings from field men. 


Golden Wedding Dinner 


In the evening a wedding dinner was 
served, the table being beautifully dec- 
orated with flowers surrounding a 
huge wedding cake. The menu was 
printed in gold to harmonize with the 
oceasion. Kalford Kreth, general agent 
for Florida and Mississippi; George A. 
Clarke, State agent for Suburban New 


York and Delaware, and EHugene 
O’Brien, special agent for Michigan, 


were at the dinner. 

It will be most interesting to the 
friends of Mr. and Mrs, Snow to know 
that they are enjoying good health. 

The greetings follow: 

To Mr. and Mrs. Eldridge Gerry 
Snow: Upon this occasion of the fif- 
tieth anniversary of your marriage, we 
wish to extend to you our hearty con- 
gratulations, and to take the opportun- 
ity to express our sincere felicitations 
on your celebration of the happy event. 

To few indeed comes the opportunity 
of reviewing half a century of happy 
married life, and we believe that such 
an eccasion of rejoicing belongs not 
alone to yourselves but may be very 
properly shared by your many friends. 


Your lives have been so woven in 
“The Home of New York,” and your 
interests so wrought into its fabric, 


that there springs up, fountain-like, a 
country wide and cordial greeting of 
good cheer to you from the members of 
the great “family” constituting “The 
Home” staff. 


We, the field men, as a part of that 
“family,” ask you to accept this as a 
testimonial of our high regard for you 
both, and as a brief but sincere expres- 


sion of our genuine affection and high 
esteem. 
1865 September Fifth 1915 
The signature of every “Home” field 
man was appended. 
Inside, the case is lined with golden 


portfolio 
gold 


orange satin, and contains a 
of green suede leather, with 
plate, bearing a duplicate of the design 
on the rosewood cover. The portfolio 
is lined with cloth-of-gold and contains 
parchment fly pages and wedding bris 
tol pages each tipped with an illumin 
ated parchment page, attached with 
white satin ribbon. 

The parchment pages are illuminated 


solid 





Fated pee b 


t~ 2 
e 


Sr ee 


¢ 
! 


ag apart of that 
this aga testimon- 


and as a 
# onr graning 


ial 
brief erpreaion 
affection and Ligh ester. 


1865 September Fifth 1915 














Greetings from Field Men to Mr. and 
Mrs. Snow 


largely 
in 
the 
and 
by 


most appropriate style, 
XIV and XVth Century adaptations, 
full color and gold The size of 
ase fourteen by twenty inches 
the parchment pages measure ten 
sixteen inghes. 


in the 


is 


CHARLOTTE PAID DEPARTMENT 
village of 
last 
the 


the 

was inspected 
Charles Little of 
Department who re 
ported that both the volunteer corps 
and its equipment were efficient 
that, if the plans for the incorporation 
of the village as part of the City 
Rochester are consummated, the Char- 
lotte Fire Department will probably be 
taken over bodily by the city and the 
present volunteer corps placed upon 


The fire department of 
Charlotte, N. Y. 
week by Chief 
Rochester Fire 


sO 


¢ 
ol 


the payroll of the regular Rochester 
Department. 
PLANS 
It is expected that the London & 


Lancashire Indemnity Company will be 
licensed by Sept. 15 in all Stafes where 
the London & Lancashire Guarantee 
Company of Canada is now operating. 
If the various insurance departments 
can issue the papers by this time, the 
Canadian company’s business will then 
be re-insured in the United States com- 
pany and the former will gradually be 
withdrawn from the field. The Lon- 
don & Lancashire Indemnity Company 
was chartered in New York several 
months ago. It is affiliated with the 
London & Lancashire (Fire) Insurance 
Company, whose United States manager 
is Archibald G. Mcllwaine, Jr. 


REAL CHECK ON INSURERS 


WORK OF ACTUARIAL BUREAU 


Half a Dozen Cases Where Claimants 
Have Been Caught Lying About 
Insurance 





The Actuarial Bureau of the National 
Roard of Fire Underwriters has discov 
ered a case of a man who had insur 
ance on household furniture in a mer 
cantile building in two companies 


where each company ted its loss 


as being the only company 


“@ I 
repo! 


represented 





As a result the assured was arrested 
and is awaiting trial This case occur 
red in a large city and is only one of 
five similar instances alread lisco 
ered by the Bureau 

Cancellations Save Trouble 

Another Bureau incident is reported 
as follows: 

In a large city three fires occurred 
for the same assured within wo 
months The companies paid these 
losses, but immediately canceled all lia 
bility remaining under thie olicie 
Within a short time another set of con 
panies was carrying the risk One fire 
was reported for the second s¢ of con 
panies which caused inquiries to be 
made leading to cancellation 

Within a short time it is proposed 
that information of this character will 
be placed in readily accessible form 
with the companies reporting to the 


Bureau 


WRITES ABOUT CHILDREN 
W. M. Brinkerhoff, Auburn (N. Y.), In 
surance Agent, Active in Child 

Welfare Work 


Brinkerhoff, of the Bailey 
Agency, Auburn, N. Y., rep 
Home and other compa 
been promising for some time 
vould an article deal 
experiences with children 


WwW. M 
Brinkerhoff 
resenting the 
has 
he 


nies, 
that 
ing with 
in whom 
and he h 
tor Advertiser-Journal, of 
with title “Little 
Diamonds in the Rough.’ 

In the Boy Scout 
other movements for 
boys ls, Mr 

prominent. In fact, 
his hobby It could 
them all posom, 
the waifs with good 
all the little the elemental 
ples citizenship But Mr. Bi 
hom is to enfold them all 
he is an At pres 
ent he has tot from New 
York, to ie and Mrs. Brinker 
hoff are much attached. This 
is only numerous 


compile 
his 
he 


is 


taken a ntere 


has 
ful story 
Auburn 
Hands; 


written a power 
the 

this Brown 
movement and in 
improve 
Brinkerhoff 
and 
he 


the ‘ment 
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whom 1] 
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thropics in his arning for 


children, 


great ve 


RECREATION !IS GARDENING 
Col. Cunningham Tells What He’s Done 
Since Retiring as Glens Falls 
President 


Col. J. L. Cunningham, in a letter to 
agents, writes in characteristic fashion 
what he has done since retiring from 
the presidency of the Glens Falls. He 
Says: 

To our Old and Tried Agents 
Some of you may possibly be inter 
ested in knowing what has become 
of me since my resignation more 
than a year ago 

Although in my seventy-sixth 
year, I am in excellent health, hav 
ing largely escaped the penalties 
which the Psalmist pronounced 


upon those who presume to survive 
three and ten 


By the appreciated good will and 


score 


courtesy of the company’s officers 
I continue to occupy the presi- 
uent’s quarters in our new _ build- 
ing, with the assurance that I am 


expected to do so for life 
I may be found there quite every 
day “puttering” with various mat- 


ters pertaining to the Company’s 
affairs, and as I am still a member 
of our board of directors and of 
its executive committee, | am con 
siderably in touch with the Com 
any “doings and what you are 
doing for The relief from offi 
cial responsibility is a pleasant ex 
werience, especially when it is so 
ipparent that the Company is not 
iffering,” even a “little bit,” 
om my Official retirement 
My recreation mostly in the 
irden iffectionately soliciting” 
egetables and flowers to grow and 
bloom and do their best, and to 
that end feeding toxicants to vari 
is insect “competitors There is 


cultivation to re 
pleasant and 
field 
re n 
text 


garden 
f things 


much in 


nind one o 


therwise the isurance 
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ever, 
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favors I 


looker on 


thy of am 


concerned in 


yours 
UNNINGHAM 


Cordially 


Ss. 4 


ARSON AN EXCEPTION 


nteresting Interpretation Made in Case 
Prosecuted by Glens Falls 
Insurance Co 


\fter an expensive investigation and 
gation the Glens Falls has succeed 
n defeating a fraudulent claim for 
e loss in the Province of New Bruns 
ck, Canada, and secured an import 
1t decision which will benefit the in 
rance business in that country 
The defense was that the fire was 
kindled by the plaintiffs or by their 
onnivance, and the courts there have 
eretofore held that such a defense can 
nly be sustained by evidence that 
ould warrant conviction of the plain 
ff if tried on an indictment for the 
rime 
His Lordship, Justice Russell, before 
hom the case was tried, says, in sub 
tance, that arson is serious enough to 
excepted from the rule, and that 
ile it may not be possible to convict 
man of the crime, he should not ben 
efit by his wrongful acts He bluntly 
concludes his opinion with “I do not 
believe the fire was an honest one, and 
I must accordingly dismiss the claim.’ 
rhe plaintiffs have fled the coun 
try evidently to avoid criminal pro 


PITTSBURGH RATES 


Following a protest from merchants 
and manufacturers of the Northside, 
Pittsburgh, against alleged excessive 
fire insurance rates, Councilman Rob 
ert Garland introduced into council on 
Tuesday a resolution asking the ap 
pointment of a committee to take up 


the matter with the board of fire under 


writers 


The key rate of insurance in old 
Pittsburgh is 20 cents and on the 
Northside 30 cents 


GREENSLET A REAL VETERAN 


George B. Greenslet, general agent 
of the Glens Falls, has been with that 
Company fifty-one years He began as 
a bookkeeper, and for ten years was 
assistant secretary Thirty-five years 
ago he went into the field and he is 


held in affection by hundreds of agents 


Upon the occasion of his anniversary 
he was given a handsome bronze lov- 
ing cup by the Company 
PUTMAN TO VISIT COAST 

Following the Convention of the Na 
tional ‘Association of Local Fire Insur 
ance Agents, Henry H. Putnam, secre- 
tary, will visit the Pacific Coast He 
will attend the World’s Insurance Con 
gress, and see agents in Los Angeles, 


Salt Lake, Spokane and Seattle. 
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PEABODY & CONVERSE ORGANIZE 


New Brokerage Firm Will Start Busi- 
ness Next Week—A. D. Bergmann 
To Be Office Manager 


brokerage business next week with of- 
fices in the Bankers Trust Building, 14 
Wall Street, New York City. Steven 
Peabody, Jr., the senior member of the 
firm. bas been connected with Kirk- 
land & Yardley as vice-president for 
the pas four years. James V. Con- 
verse, formerly with the Bankers Trust 
‘ompany, will be the junior partner. 

Albert D. Bergmann, who has been 
connected with Hamlin & Co. for the 
past eleven years as placer, has re- 
signed his position with that company 
and will become office manager of Pea 
body & Converse on Monday. 

* * 
Seller’s Duty as to Insurance 

The Journal of Commerce recently re- 
ceived the following letter from a sub- 
scriber: 

New York, Aug. 25, 1915.—We are 
custom house brokers and some time 
ago we made an export shipment to 
England for one of our customers and 
they instructed us at the time to insure 
this shipment for marine and war risk. 
Qur regular insurance brokers insure 
with a company whose headquarters 
are in Germany and we might say that 
we have never had any complaint in 
any way and all claims, including theft, 
were always promptly paid by them. 
This particular shipment, going to Eng- 
land, we thought it best, owing to the 
war, not to insure with our regular 
brokers, but to place the insurance 
with an English company and we did 
so, insuring only marine and war risk. 
We have now received a claim from our 
clients for about £12, the shipment 
having been pilfered. The insurance 
company absolutely refuses to enter- 
tain this claim, stating that their pol- 
icy does not cover theft. We did not 
know this at the time, as our regular 
brokers, as we stated before. always 
look out for our interest and without 
giving them special instructions they 
always covered our shipments’ with 
everything, including theft, whenever 
we simply instructed them to insure for 
marine and war risk. We explained 
the situation to our customers, but they 
say they think we are responsible and 
as we are their custom house brokers 
it was our duty to see that the theft 
clause was in the policy. Please undér- 
stand that they admit that they did 
not instruct us especially to insure it 
also for theft, but simply for marine 
and war risk, but they contend, as men- 
tioned before, that it was our duty to 
see that this clause was in it withous 
their special request. After we explain- 
ed the matter fully to them, as we now 
explain it to vou, they now say that we 
should pay at least half of this claim 
Please advise us in this matter. E. F. W. 

The Journal of Commerce made the 
following reply: 

“Our correspondents are not liable 
in this case. An agent is not to be held 
responsible for deviating from ordinary 
usage when he has definite instructions 
in the matter from his principal. In 
this case the agents were instructed not 
merely to insure the goods (which 
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would have meant that they were to 
insure in the usual way), but they were 
expressly directed to insure against ma- 
rine and war risks. If they had depart- 
ed from these instructions and had in- 
sured against theft they could not have 
held their principal liable for the pre- 
mium if he had seen fit to repudiate 
their act in taking out insurance of this 
kind, The obligation of our correspond- 
ents to pay half the loss is no greater 
than their obligation to pay all of it.” 


. . 2 
A Good Argument Against State Insur- 
ance 
One of the best arguments against 
State insurance’ published recently 


comes from the pen of Sylvester G. Wil- 
liams, of the Denver Bar, and appears 
in the Insurance Report. As brokers 
know Colorado has a new Compensation 
Act. It concludes as follows: 

The State as an insurance agency comes 
into the field merely as a competitor with 
the other classes of insurers. 

It is difficult to see what fundamental pur 
pose is served by this feature of the law. It 
seems scarcely suited for any other purpose 
than to establish an office or department of 
State through which a certain political power 
or influence may be exercised by way per- 
haps of political patronage or by securing 
that touch with the people which may be et- 
fected through any public agency which has 
to do with the handling of finances and the 
distribution of money to the satisfaction of 
claims. 

Concededly the State does not enter the 
business for profit. Its machinery is not to 
be used to effectuate either of the two _ pri- 
mary purposes of the act in question. It looks 
for its patrons to the employers. Its natural 
policy, if it be to seek lines of insurance, 
is to cultivate the favor of the employers. 
This can only be done either by offering to 
the employer better insurance facilities (great- 
er conveniences) or by a saving in the way of 
insurance cost. f it does not afford these, its 
offers and offices to the employer must go 
begging. 

Hence we see that at the outset a race for 
business has started upon the question of 
premium rates, and in an active bidding for 
patronage by the State. 

The State as an insurance office is here 
wholly estranged from the State as a friend 
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and protector of the workingman. We find it 
entered in a sharp competition for the busi- 
ness of the employer. 

Very remotely we might see in the mainte- 
nance of a low premium rate an indirect ben 
efit to the employe based upon the theory 
that the premiums paid are to be saved to 
the employer out of the wages paid to the 
employe and that the lower the cost of insur 
ance, the more liberal may be the wage. But 
it is hardly believable that such a_ thought 
has entered into the minds of the promoters 
of this act, nor would they be likely to con 
cede that the act would in itself naturally 
tend to the reduction of wages or claim that 
the State insurance feature was projected in 
contemplation of any such result 

What then is to be the future for this 
scheme of State insurance and by what prin 
ciples or lacx of principles will the managers 
of State insurance be guided in their opera 
tions as underwriters? 

There is but one natural and obvious con 
clusion which experience and observation in 
matters political here force upon us, viz: 
That the scheme will degenerate into the 
creation of a mere political machine, a bureau 
of political activity, the engrafting upon the 
State administration of an _ office through 
which political power may be perpetuated by 
the increase of political patronage and _ the 
concession of favors to those whose friend 
ship and allegiance to those in office may 
thus be cultivated to advantage. t is mani 
festly not designed and is not at all likely 
to serve any useful purpose in promoting 
either of the essential and primary objects of 
the compensation law. 

In any forecast as to the political outlook 
it should not be overlooked that the popu 
larizing of State insurance by the adjusting 
of rates and the placing of risks upon the 
books through militant advertising is wholly 
a preliminary matter—it is but the prepara 
tion of the soil for the crop of claims which 
later on will spring up in luxurious growth 
In the harvesting of this crop, the care of 
which is after all the ultimate and serious 
matter of concern, the wisdom and efficacy 
of the compensation law will meet its crucial 
test. And here will be found the most pro 
lific field for the exercise of rare and radiant 
political talent How far and in what man 
ner the State fund will be administered and 
distributed to judicious political advantage is 
a matter for serious consideration and future 
observation 

POLICE DOGS 

L. I. De Winter, of Pompton Pike, 
Montclair, N. J., advertises in farm 
papers that he has police dogs to breed 
and sell. “Why not cancel your burgla- 
ry insurance and own a _ well-trained 
police dog?” he asks. A new kind of 
competition. 
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WM. B. CLARK, President 
‘ice-Presidents 
cS A. 


\ 
HENRY E. REES 
Secretary 
E. J. SLOAN 


Assistant Secretaries 
E. S. ALLEN GUY E. BEARDSLEY 


RALPH B. IVES 
W. F. WHITTELSEY, Marine Secretary 


N. WILLIAMS 
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THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital . . $1,000,000.00 
Cash Assets - - 4,743,233.00 
Cash Surplus to Policy 
Holders - - -  1,741,305.00 


The real strength of an insurance company is in 
the conservatism of its management, and the map- 
agement of THE HANOVER is an absolute as 
surance of the security of ita policy. 
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ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 


January 1, 1915 

ROGUE. osncsas 0¢60622s%0808 
surplus in United States........ 

W. R. BROCK, President 

W. B, MEIKLE, Vice-Pres. & Gen. Mer. 








“STRONG AS THE STRONGEST” 


The Northern Assorance Co. 
(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 
Losses Paid ar le $85, 000, 000 
Losses Paid in U. S. - $28,000,000 
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ASSETS 
Real Estate (Equity) .............. 
Cash in Banks and Office .......... ° 


Interest and Rents Due and Accrued 
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New York City Agent, 


New York City. 








STATEMENT OF CONDITI 


Mortgage Loans ..... errr ey ries 
Bonds (Market Value)............... 


ROE TON 6 vccicctvcvevevcess 


DOOM cccccecossescces ceecceees 
ROBERT J. WYNNE, Pres. 


WM. SOHMER, 75 William St. 


First National Fire Insurance Company 
of the United States 


WASHINGTON, D. C. 


LIABILITIES 
» ieee $ 254,500.00 Outstanding Fire Losses ................... 
Cer: 235,600.00 peers PD INU | 6.6:0. 0 0:0'0.0:0'e e008 

Accrued Charges on Real Estate... 

te eeees 972,006.29 | All other Liabilities ......................2. 
Coeeees 38,387.53 Capital Stock Fully Paid.........$877,275.00 
Se sad 81,266.65 Capital Stock Partially Paid...... 
hte i 27,215.03 PEE weesdctcccesssccecsesescss GED 
wieveewcteh 4,692.31 Surplus to Policyholders ...................9$1,303,943.32 
eccevee $1,614,627.81 Se wivas Cee reer eereresesesses s Ol,Ol4,627.81 
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JOHN E. SMITH, Managing Underwriter 


FRANK ECKEL BECKER, 153 Remsen St. 
Brooklyn, N. Y.. 
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RESULTS FOR 1914 OF THE MUTUAL COMPANIES 








New England Mutuals’ Figures 
Analyzed 


(Continued from page 1.) 


tuals this could not be ascertained un- 
til the final dividends were declared. 
The various rating associations of 
late years also have been competing 
with the mutuals through naming rates 
that compared favorably with theirs. 
It will prove of great interest to 
agents and brokers and cqmpanies to 
peruse the subjoined table, showing the 
experience of each of the companies 
in the two groups mentioned. From 
this it will be noted that the premiums 
returned were 77.65 per cent. of the 
deposit premiums, but if the surplus 
held at the close of 1913 had been 
maintained, then the dividends would 
have been but 58.37 per cent. The net 
losses, $4,087,389, were 124.5 per cent. 
of the net retained premiums, and 95.1 
per cent. of same plus interest earned. 


The underwriting expenses, $1,450,388, 
were 44.2 per cent. of the net retained 


premiums. The outstanding liability 
and surplus to policyholders of the Mu- 
tuals as compared with the outstand- 
ing liability and surplus to policyhold- 
ers of all stock companies admitted to 





the State of New York follow: 
Outstanding Liability, 1914 
Surplus to Ratio 
Policyholders 
Mutuals $3,020,459,573 $8,575,105 
Stock Co's 56,818,491 ,679 291,32 





Tornado Losses 
The tornado losses paid by these mu- 
tuals in 1914 were $10,990, and sprink- 
ler leakage losses, $131,777. 


VALUED POLICY NOT APPLICABLE 

That insurance companies have the 
option to restore burned buildings in 
lieu of paying for a total loss is the 
opinion rendered by the Washington 
Attorney-General, who also holds that 
the present law does not bar a com- 
pany from making a compromise set- 
tlement with the assured before or af- 
ter the twenty Gay period in which the 
company may exercise its option to re- 
build instead of paying the insurance 
involved. 





There is no telling how far a fire 


in a. garage will extend, and that the 
loss may be unexpectedly heavy was 
also shown this week when four hun- 


dred automobile trucks burned in a 
New York garage, a backfire on a car 
on which two men were working in 
the garage having started the loss. 








ar 
4 
Name Net Prems. Interest Net Losses 
NN Ee Foo os awd vd eden baews $ 415,040 $ 29,382 $ 23,120 
MP WTEEO WE TEOGE. 56k ec ccc ckcwsees 1,185,382 91,823 662,895 
ee eee ae ee 133,932 7,247 6,863 
Ee ae ee er eee 722,487 56,419 195,890 
EOCENE 0. Sar a At hs ek Sea 1,502,740 112,826 828,569 
Comtrk Meee. GE GONO o o kc os ccc cageccacs 468,729 20,342 193,850 
Cotton & Woolen Mfrs. of Mass. ...... 411,644 21,602 20,217 
SE a ee eee 415,322 28,600 23,527 
ll TERT GE TOG, nicks sie vcvcsacen 492,948 36,557 193,838 
GE Oe Re Ck enw cwess e ears 991,368 88,435 401,926 
OE A ee ee ee 427,931 24,302 19,037 
DOE TE I ooo kids wdewwawecinss 271,326 16,104 12,514 
EIN IE I a 00 So aia 816 0 were 334,339 15,377 23,213 
I ee ne bank eB 320,760 13,740 22,012 
Manwrnctarers OF TH. 1. ww ccccsccccwces 692,341 57,219 233,149 
| LS eer ee 479,629 37,478 131,146 
ere 262,045 13,229 15,001 
GUE MS TS ce be ea ea snecuwaealh 385,079 30,713 18,626 
See SR ED Be hc cies ves vane eeadaes 124,553 7,916 4,811 
yg ee ee 199,063 8,376 7,610 
EN dis aca aisecale 4c oi @ ora 112,507 4,932 9,676 
TO Ce OE, co navrchowdeas wads 119,715 10,001 
Se A OS . Se er 386,324 24,373 
OE RE Pe are oe 240,911 12,876 
Te eee errr 877,303 66,534 
EN nS dn ca gda'e eb hulee deed 394,708 21,824 
Oe ee re eee ane 170,390 10,541 
eS Sn eer ne ay ee amet 223,120 87,355 
a RE Se eee 440,174 24,071 
Worcester of Mass. ....... star AE aera 487,943 34,745 287,515 
$14,689,895 $1,014,939 $4,087,389 


WANT OFFICE KEPT 


Agents in Poughkeepsie, N. Y., Object 
to Sending Dailies to Albany, as 
Planned 





Poughkeepsie, N. Y., Sept. 9.—The 
Underwriters’ Association of New York 
State is contemplating closing the 
Poughkeepsie (Dutchess County) office 
and having dailies sent direct to Al- 
bany. Local men do not like this. They 
want the office retained. They say 
that sending dailies to \Albany means a 
twenty-four hours’ delay. 


GOOD YEAR FOR L. & L. 
Profit in All Departments, British 
Home Office Reports—Increase in 
Fire Premiums 


The London & Lancashire's fifty-sec- 
ond annual meeting disclosed a good 
year in all departments. The Policy- 
holder, an English paper, in discussing 
the company said last week: 


Established in 1862 the London and Lan 
cashire Life and General Assurance Associa 
tion has the advantages of mature age and 


some of the disabilities of youth. This is an 
apparent paradox, but most of our readers will! 


perceive our meaning. For the benefit of those 
who may need enlightenment we may say that 
up to i910 the London and Lancashire Life 
Assurance Company (as it was then called) 
was a life office pure and simple, but in the 
year last mentioned it took a new lease of 
life by obtaining powers to carry on every 
description of insurance (other than marine) 
business, and promptly took steps to put 
those powers into operation. In order to ob 
tain the necessary machinery and also to se 
cure a good start in the new fields entered 
some judicious absorptions were effected, e.g 


the Welsh Insurance Corporation in roi and 
part of the accident business of the Glasgow 


Assurance Corporation in 1912, while in the 
latter year the acquisition of the Scottish 
Metropolitan Life Assurance Company en 


abled the London and Lancashire at once to 
effect a considerable extension along its orig 
inal line of operations. In 1912 the Associa 
tion touched its high-water mark in the 
(life) business department with a _ record ot 
2,000 policies for over a million sterling 

The report for the year ending December 
31, 1914 presented at the sznd annual meeting 
indicates a in each department that 
calls for special congratulations, considering 
the conditions against which the Association 


success 


had to contend in the twelve months under 
review In the life branch 1,625 policies were 
issued for sums assured amounting to £827 


633, of which £69,000 was reassured and £767,- 
£808,724 gross and 
deduction of re-assurances in 1913; so that it 
will be seen the London and Lancashire wrote 
a gross new business last vear ahout £29,000 
in advance of the corresponding figure for 1913. 


Turning to the London and Lancashire's de 


partments of fire, accident, employers’ Jiabil 
ity and general, 
quote 


we may, before referring to 


the figures, the prefatory observations 








(Members of the Senior and Junior Mutuals) Reporting to New York State Insurance Department 


Outstanding 














Underwriting Deposit Surplus Surplus : 
Exp. & Taxes Premium Ret’d. 1913 1914 a 
$ 28,787 339,237 $ 648 $ 263,155 $ 86,951,966 
114,173 849,303 35 558,041 y 
25,891 174,187 53,210 
68,965 567,415 3,895 
137,971 1,123,397 1, 392,776,078 
124,427 75,131 
33,471 363,664 
28,668 339,951 
89,535 406,600 
94,445 766,884 1, 33, 
34,813 369,853 70,386,391 
24,803 241,822 38.539,904 
26,630 301,947 3,491,227 
25,595 285,242 40,924,380 
50,146 515,867 414,042 150,443,269 
34,482 358,136 315,390 103,426,302 
32,034 219,507 82,532 35,218,972 
36,034 328,765 312,645 89,348,703 
17,829 118,360 92,637 18,094,865 
17,713 35,053 67,255 19,628,561 
11,175 95,044 63,044 13,622,791 
18,537 82,834 3,703 33,002,324 
46,915 318,709 51,151 62,648,056 
32,206 192,214 169,869 33,680,542 
65,556 661,730 519,884 191,563,386 
36,379 351,835 283,988 
20,178 144,747 111,428 
88,339 930,462 1,901,008 626,031 
35,542 383,974 229,651 239,601 
48,681 364,681 366,369 225,241 
$1,450,388 $11,406,553 $11,141,194 $8,575,105 

made by the chairman at the annual meeting CAN’T STOP NEWS 

“In these departments,” he said, “you will 

tind that we continue to show good progress tage te 

The net premium income from these sections Efforts of Insurance Department to 

in 1914 was £140,127, showing an increase Throttle New York Office Will Not 

£25,540 over that of the previous year 





increase is for the most part due to 
department The claim ratio at 41.5 per 
over all is, I think, satisfactory testimon 
the quality of the business written I 


of the increase in the fire 
we have considered it 


premium income 
advisable to 





the reserve for unexpired risk in the fire ac 
count from 33 1-3 per cent. of the annual pre 
mium income, at which it stood last year, t 
49 per cent.’ 

The fire account shows a net premium tf 
come of £47,508 as against £22,887 in the prev 
ious year, losses paid and outstanding £17, 


or 35.8 per cent., commission an¢ 





1 expenses 








£23,875, fund at close of year £19,027, or 4 
per cent. of premium income. In e accident 
account a premium revenue of £2 com 
pares with one of £25,733 in 1913, ¢ paid 
and outstanding amount to £11,058 45.8 
per cent., commission and expenses to £12,417, 
and, after reserving 33 1-3 per cent. of the 


f unexpired risks 
ance of £1,204 to carry to 
Premium receipts in the 
section came to £20,649 (as ; 
the preceding account) claims 


premiums for 





standing absorbed £7,064, being 

moderate rate of 34.2 per cent., commissior 
and expenses took £11,575, and, after making 
up the 40 per cent. reserve for unexpired 


id loss 


liability, the amount carried to profit ar 






(including a contribution of £1,452 from in 
terest) was £3,108 In the “general” sectior 
in which is transacted burglary, third party, 
plate glass, motor insurance, etc the Asso 


last 
against 


ciation received 
miums (as 


year £47,759 in 
£45,979 In 


1913); 





paid and outstanding amounted to £23, 
ing at the rate of 48.2 per cent. of the pre 
miums, commission and expenses to £27,031 
and the fund at the end of the year £15,919 
1-3 per cent. of the premiums); draft from 
profit and loss to square account, £3,746. 
BALTIMORE CHANGES 
Maccubbin Bros. Open New Agency 


With Ohio Farmers, Royal Under- 
writers and Imperial 


W. R. Maccubbin for thirty years con- 
nected with the agency of Birckhead 
& Son, with his brother, W. H. Mac- 
cubbin, for twenty-four years connected 
with the same agency, have opened an 
agency under the firm name of Mac- 
cubbin Bros. in Baltimore, and will rep- 


resent the Royal Underwriters, Ohio 
Farmers, and the Imperial, of New 
York. 


The agency of Birckhead & Son has 
been absorbed by the Maury and Don- 
nelly-Williams and Thompson Co. Mr. 
P. Maccauley Birckhead, the surviving 
member of Birckhead & Son, will here- 


after be associated with the above 
agency and will have his offices in the 
Maury and Donnelly-Williams and 
Thompson Co.’s building. Mr. Birck- 


head has resigned the agency for the 


Be Satisfactory 
The net result of the embargo put o1 
New Yorl 
Insurance De 


emanating from the 
office of the New York 
partment will have only this result 
will enable good insurance newspape: 
men to score “beats” on newspaper 
men of lesser ability. News is news 
and cannot be bottled up. This is par 
ticularly the case where there are half 
a hundred men in an office 


news 


Until recently the Insurance Depart 
ment gave out news nearly every day. 
sometimes as much as three columns 
a day. It gave the news without dis 
crimination or favor, the chief gainer 
being the Journal of Commerce which 
some mornings devoted most of its in 
surance space to the Department and 
its activities. The Department was 


the gainer because it was thus able to 
present its views on any subject and 
to chronicle its activities in its own 


way and first. This was important in a 


controversy because the man who 
throws the first brick can do the most 
damage. 

In giving the tip to men in the De 
partment that the able heads of New 


York departments shall not talk to th 


newspapers and that Albany shall be 
the fountain head of news the Depart 
ment is the loser, because the Albany 


office has always been adverse to talk 
ing for publication and little news can 


be expected from that source The 
New York office is important and a 
great news center and news will leak 


out and will be printed without the cen 
sorship and preparation that has been 
such an advantage to the Department 

The Eastern Underwriter heard 
some talk about jealousy of New York 
but it does not take much stock in such 
talk. It does believe, however, that 
the public is entitled to know what the 
Insurance Department is doing and it 


has 


does not believe in muzzling the able 
and intelligent executives who presum 
ably have tact enough to know when 


to keep quiet and when to talk. 


following companies, which he has rep 
resented for scme years, viz Ion 
don Underwriters; Imperial of New 
York; Ohio Farmers, Ohio, and the 
Century of Scotland. 
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FIRE DEPARTMENTS AND FIRE PREVENTION 


Chief Kenlon of New York City, Outlines Plan for 


Municipalities to Follow 











trained man of 


and be 


a technically 
years’ experience 


vention and fire protection. 
ly such a man can be obtained 
the uniformed force of the departmer 
if not, the examinations should 
thrown open to the public. 


several 
conversant 
with modern requirements for fire pre- 
Frequent- 
from 


it; 


be 


case of the chief inspector. This ar- 
rangement should provide a good head 
and a group of specialists, one in 
charge of each particular branch. Too 
much. care cannot be exercised in mak- 
ing up this part of the organization for 
if there is incompetency here it will 
soon be reflected in the results and in 
public criticism. If, on the other hand, 


The Committee on Fire Prevention vention Bureau or branch of the fire 
of the International Association of department and its relation to the fire 
Fire Engineers, of which Chief John extinguishing and fire alarm bureaus 


Department 
annual 
Cin 


Kenlon of the New York 
is chairman, presented to the 
‘onvention of the association in 


OUTLINE OF 








or branches 


fire extinguishing and 


! 
CHIEF _OF DEPARTMENT» 


THE ORGANIZATION OF 


Only such portions of the 


fire alarm 
branches have been given as are neces- 


PIRE B 


A FIRE PR 


1O 





The chief of the fire prevention bu- : . 

; tas he Bure is stro ar 7 
reau will have supervision, as shown the Bur snails = > this part of 
: inane ; , cana) funn, the organization it will be compara- 
in the diagram, over the several func- ects chat te tah en OF abe 
tions of the bureau. These functions “"“'" ©°*. I engthen 

; of a : ae ,» any weaknesses elsewhere. 
are as follows: Inspections, regular F ; 
and special; building construction and Modern Engineering Requirements 
auxiliary fire appliances; occupancies; As soon as this part of the organi- 


EVENTION BUREAU IN THE FIRE DEPARTMENT 














FIRE EXTINGUISHMENT > weer - < OFFICER CHARGE > i ee , 
ph Mh sk Linn, i REVENTIC OF FIRES od 
Yr - 2 ee A Lf FIRE 
PION r, - am PREVE r la REA . ] fia Ee Sys7en 
t i - t ; | i S/OWN A 
Coeeury cwier> : OCCUPAN CIE ; RECOR B aby aE Pee 
a C - —— = _ ? = ‘ * rion / 
(aarraivon CHiPP> | ‘ r ; 
™ T v - ’ 
& ves * 
< Company \y a 5 a 
\COM MAN OLR fORCE a 4a s 
Qu ren an7> P- , au é y 
J FNEINP CRS OF 
\ S7eamees _ > PA n 
C41ROEMEN av w 
= . NOTE.—The function of the Fire F 8 ay te oe f ot “4 he _ ‘ 
D all . a) he work may pe Fire C b 
cinnati last week a plan for the orga- sary to show their relation to the fire investigation of fire; records and fil- zation is perfected, the administrative 
nization of Fire Prevention Bureau prevention branch. The fire prevention ing; publicity and education. In a very head of the fire department or the chief 
in American city fire depart nuts, The branch has been laid out mainly to large city it may be found necessary of the fire department should meet 
report in part follows show its various functions It is be to have a head in charge of eaciu of with the chief inspector of the fire pre 
So far as the Municipality is con- lieved that this method ¢ be adopted these functions or branches. In other vention bureau and the heads of the 
: “ as ile€ 4 ppallts 5 ( ! ; ; 2 , : 
cerned, the time is rapidly approach- by departments of thi ry largest cities several of these functions or various branches of the bureau and es- 
ing when every city and town will be Cities as well as those of the smalle branches can be combined, making pos- tablish rules, regulations and detailed 
compelled to incorporate in its fire de- towns. A description of the application sibly three divisions, whereas in still standards and requirements for the 
partment, not only the work of fire ex- Of the scheme as applying to a large other cities they may be arranged in work to be carried on. In doing this 
tingui hment but the work of fire pre- city will serve to show the method of two divisions, and so on until in very the modern requirements for fire pro 
IZuIsi! I vt ( WO! l . . . . m 
vention also. particularly if it expects Organization in such places and at the small towns the entire work would be tection engineering should be followed 
to keep its losses low. What olne is ime time make apparent and facili- carried on by the chief of the fire de- and where possible adopted, so that 
there 1 ft for us to do after we ha tate the explanation further on of how partment. The heads of these different property owners will not be confronted 
t I el Lor S$ 0 < We vt a . : : 241 — . 
built our organizatior to their max ich) bureaus or branches may be functions or branches should qualify as with a municipal requirement or stand 
mum strength and. efficien f our dopted in smaller towns regards executive ability, have a tho ard which is radically different from 
losses continue large? 4 high loss Before an attempt is made to organ. °Ugh knowledge of the branch over modern engineering practice. The bu- 
record reflects on the fire depart nt 7¢ Fire Prevention Bureau in the fire which they are to have supervision and reau can be saved a great deal of criti- 
and so does a low 1 record Db it in 1 irtment local condition hould be & good general knowledge of the other cism by the adoption of standards that 
‘ re 1OV OSS € I I )) ent ( : tl Is Shot ( : 
different way Surely then. no one tudied to determine the necessary branches. It is possible to secure such have been approved and adopted by 
as vitally interested in th question a ra f tl vork to be carried on w inen from the uniformed force of the recognized engineering bodies; if this 
as lé 7 nterestec 1 the es on as ) oO the ol t I e( I l z : : 2 
the fire department In the future our der the different funetions of the bu ire department; however, if this can- cannot be done slight modifications 
fire department will b qually a fir re su The law ind ordinances creat- “ot be done the examination should be may be made thereof to meet local con- 
I Le pe S Will De eCtula ‘ Ire real aws ( ( Inan ein “aca raya? a ae 
prevention and fire extinguishing agen- ing and governing the fire department trown open to the public as in the ditions. 
cy Our firemen will be divided into and providing for a fire alarm system, 
two groups—Fire Fighters and Fire in addition to any laws ordinances 
Preventers touching on the question fire preven 


on should be reviewed carefully After 
Departmental Head bute is been accomplished : ‘definite 
practically all and detailed scheme of organization 


The fire department in 


American cities is under the supervi should be worked out along tie lines 
sion of some administrative head to jndicated in the diagram and the laws 
whom the chief of the fire department ind ordinances revised so as to provide 
is responsible In some cases this i for the complete organization of the 
a single commissioner, commission, fire fire department with a Fire Extinguish 
board or council committee. In some ent Bureau. Fire Prevention Bureau 
departments the chief’s primary duties and Fire Alarm Bureau. Unless this 








are the extinguishing of fires and con aone Various complications disputes 
trol over the apparatus and fire force nd discussions will arise on account 
In other departments he is also in , ossible conflicting laws on organi 
charge of the fire alarm ystem In zation. power. duties, rules and regu 
considering the subject of fire preven lations. standards and authority. There 
tion the committee has concluded that hould be no question about these mat 
as the duties and services of fire ex ter The law should be complete and 
tinguishment, fire alarm and fire pre- ¢lear on the entire subject. 
vention are so closely inter-related and 
that the results, experience and knowl Man at Head of Bureau 
edge gained from anv one have suc In the diagram it will seen that 
an important bearing on the efficiency the fire prevention bureau the high 
and results of the other that they est subordinate under the chief of the 
should all be embodied in the organiza- fire department, is the chief of the bu 
tion of the fire department and for the reau, or chief inspector. He should be 
uccessful results of which the chief 0° good executive ability and have ex 
should be held responsible vert knowledge of all classes of ordi 
nary and special fire prevention inspec 
Diagram Explained tion worl construction buildings, 
With this in view a diagram ha i1uxiliary fire appliance their use, de 
been prepared showing in skeleton gn and limitation hazardous occu 
form the organization of a Fire Pré pane ete He should preferably be 
WALTER F. ERRICKSON 
Newark and Suburban New Jersey Agency 
38-40 CLINTON STREET TELEPHONE 8266 MARKET NEWARK, NEW JERSEY 





BUSINESS SOLICITED THROUGHOUT THE UNITED STATES FOR 
THE ATLAS ASSURANCE COMPANY 





Agents Desired at 


NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 


INCORPORATED 1811 


Unrepresented Points 











Fire 
and Tornado 


tent, Lease, Use 


and Occupancy 





BENJAMIN RUSH, Vice-President 
[ - 








Insurance Company of North America 
PHILADELPHIA, PA. 





1795 


Marine 


and Inland 
Transportation, 
Motor Boat, 
Tourist Floater, 
Automobile 
Floater, Parcel 
Post — 





EUGENE L. ELLISON, President 


HOWARD WRIGHT, Sec’y and Treas. 


JOHN O. PLATT, 2nd Vice-President 


SHELDON CATLIN, Ass't Secretary 

















i- 








September 10, 1915. 





THE EASTERN 








UNDERWRITER 17 














ieee 
Se 








Casualty and Surety News 








~-—— 


CASUALTY CLAIM CONVENTION 


NO NEED FOR WESTERN ASSN. 





Variety of Subjects in “Question Box” 
Arouses Keen Interest Among 
Members 


International Hotel, Niagara Falls, 
September 9.—The largest number of 
casualty claim men ever assembled is 
gathered here in attendance at the 
sixth annual Convention of the Inter- 
national Claim ‘Association. 

The Convention was formally opened 
with an address by Edward T. Wil- 
liams. Mr. Williams is a member of 
the New York State Industrial Com- 
mission at Niagara Falls and his ad 
dress contained many points of inter- 
est and of value to the members of the 
Association touching on the _ relation 
and influence of the accident and health 
business to the industrial situation. 

New Medical Directory 

Following the roll-call and the reaa- 
ing of the minutes, came the address 
of President M. Barratt Walker, attor- 
nv-in-charge of the casualty claim de- 
partment of the United States Fidelity 
& Guarantee. Mr. Walker told of the 
successes that had greeted the efforts 
of the Association and reviewed the 
events of the past year. 

It was reported by the Executive 
Committee that, since the last conven 
tion, a medical directory had been com- 
piled by the Association which con 
tains the names of twelve hundred rep 
utable examining physicians, a copy of 
which was distributed to each member 
of the Association present. 

Lawyers Would Organize 

Steps were taken by the Association 
to curtail the further development of 
a movement on the part of a group of 
Western attorneys to organize a claim 
association independent of the Interna 
tional. R. M. Haines, general counsel 
of the Interstate Business Men's Acc1- 
dent Association of Des Moines, was 
the prime mover in this proposed as 
sociation and he was given an oppor 
tunity at the meeting to state the rea 
sons why such an organization was 
either necessary or desirable. The 
consensus of opinion of the members 
of the International Association, as ex- 
pressed by those who spoke on the mat- 
ter, was that the International Associa 
tion was intended to and did include 
the work of the general counsel in its 
activities; that the various phases of 
claim work which were handled by the 
counsels was so closely fused with the 
other branches of claim work that the 
operation of a separate body of gen- 
eral counsel would detract from the 
value and success of both organiza- 
tions; that such an organization would, 
therefore, not be for the best interests 
of the business. The matter was re 
ferred to the Executive Committee for 
decision and the committee submitted 
a report against the project, putting the 
Association on record as opposed to 
the organization of a separate body of 
general counsels. 

Discusses Blood Pressure 

“Blood Pressure and Its Relation to 
Accident and Health Insurance” was 
the subject of an address by Ralph 8S 
Chappel, surgeon-in-chief of the Indiana 
Travelers Accident Association, in 
which he gave statistics and quoted fig 
ures showing the importance’ blood 
pressure bears to the loss ratio. 

Francis J. Kuerzi, of the New. York 
Bar, told in his paper why certificates 
should not be accepted in the majority 
of cases from any except regularly li 
censed physicians. 

In adjusting accident and health 
claims, the change in occupation of the 
policyholders and the _ proportionate 
change in the indemnity purchased un 
der the terms of the policy is a con- 
Stantly recurring problem to the adjus- 
ter. Solon T. Gilmore, general counsel 


of the Business Men’s Accident Asso- 
ciation of ‘America, handled the intrica- 
cies of this subject ably and compre- 
hensively. 

The “Question Box” 

The most interesting and attractive 
feature in the order of business of the 
Convention was the “Question Box.” 
Under this head, the answer that Dr. 
W. L. Gahagan, superintendent of the 
accident and health department of the 
Globe Indemnity and chairman of the 
Executive Committee of the Associa- 
tion, gave to the question, “What is 
the difference between the meanings 
of the terms ‘sickness’ and. ‘disease’ 
which so often occur in health policies 
in the phrase ‘sickness or disease’?” 
cleared up anv doubt in the minds of 
his hearers of the difference between 
the meaning of the two words as ap 
plied to claim adjusting. 

The hotly contested debate between 
George H. Carr, general counsel for 
the Great Western Accident, and F. J. 
Canty, counsel of the London Guaran- 
tee & ‘Accident, was a new departure 
to the conventions of the Association 
and added a vim to the proceedings 
Mr. Carr supported the affirmative and 
Mr. Canty the negative. The question 
was: “A policy of accident insurance 
provides that no indemnity shall be 
paid in the event of death due to sui- 
cide. An assured contemplates com 
mitting suicide. It is established that 
he intended to climb to a roof of a 
house six stories high and to jump 
therefrom to the sidewalk. He was 
compelled to climb a very narrow stair 
way in order to get to the roof. On 
his way up the stairway one of the 
steps broke and he was accidentally 
precipitated to the floor below. His 
neck was broken in the fall, death en 
suing instantly. Is the company liable 
for the death of the assured?” The 
question was a knotty one and argued 
as only two capable and experienced 
lawyers can present their cases. 

Practical Discussion 

It was a peculiarity of this Conven 
tion that it differed so widely from 
those previously held by the Associa- 
tion in that the subjects discussed 
dealt with practical problems of claim 
handling instead of theoretical proba- 
bilities. This was particularly notice 
able in the subjects discussed under 
the “Question Pox.” Heretofore, the 
“Question Box” has taken the form of 
extemporaneous questions and an 
swers; in arranging this year’s pro 
gram, however, J. J. Dorn, executive 
superintendent of the United States 
Casualty, originated a new departure 
in this feature by assigning questions 
two months prior to the date of the 
Convention. The idea, as carried out, 
took the form of a debate on various 
specified conditions which pertain to 
practical claim adjusting. The positive 


(Continued on page 18.) 







































































AGENT S§S! 


Get a company that enables you 
to give all your time to selling 
your policy and doesn’t require 
the major portion of your time 
to convince your prospect your 
company is financially all right. 
There are a limited number of 
such companies. Here’s one— 


FIDELITY and DEPOSIT COMPANY 


OF MARYLAND: : BALTIMORE 
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LOWER RATES FOR BANKS ‘econ. of vurstary. insur 





several of 





‘ 
- he State Dankers associations it is 
20 PER CENT. BURGLARY CUT &Xpected that premiums on such insur 
hi ince will be reduced twenty per cent 
This would mean a saving of $140,000 
American Surety Co. Declines to Issue 4 year to the members of the associa 
More Money Orders for Bankers’ tion In several States this reduction 
Convention Members in cost is already in effect 
‘The new fidelity bond is coming 
nto general use This bond gives a 
The American Bankers Association protection to members of a kind that 
is in session this week in Seattle. The jas never before been had. Many of 
activities of the Insurance Committee the State associations are now appoint 
oi the association are interesting ing insurance committees with which 
During the year this committee was the Insurance Committee of the Ameri 
authorized to arrange with the burglary can Bankers Association has co-opera 
insurance companies to furnish certain tive relations. The secretary of the In 
information regarding attacks on surance Committee. Mr Ruft n. has vis 
banks, with the understanding that jteq several of the conventions of State 
much benefit would accrue to the mMeM- 4 cco, iations before which he has made 
bers of the convention therefrom effective addresses. This work is bou 
The Administrative Committee au o result in benefits to the association 
thorized the discontinuance of the jy jncreased membersh as well as in 
money order. The American Surety nfluence 
Co. which issued these orders, had de 
clined to. continue their issuance be 


couse of insufficlent support to make RESIDENT AGENTS’ LAW 

the business profitable. 

Surety Companies Afraid That New 
Litigation May Lead to Trouble 


in Future 


Insurance Committee Report 
The secretary of the American Bank 
ers Association has the following to 
Say regarding the Insurance Commit 


Resident agency laws have become 

tee: effective in some States, requiring that 
‘The Insurance Committee, which gyrety bonds be countersigned — by 
has its own office in Richmond and agents | s not believed that these 
a secretary who devotes much time to Jaws will work so atisfactorily in 
the work of the committee, has had surety insurance as they have in fire 
an active year. Its work is now inter- jnsurance However honest and con 
twined with the Legal Department, scientious agents may be there is al 
Membership Committee, Protective ways a chance of violations on account 


Committee and the Library Particu- of misunderstanding and _ negligence 
larly effective have been its efforts in and for such violations will be costly 


to the companies 





Liability 
Burglary 
Surety Bonds 








Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casually Company of America ee aes ee 


Home Office: 68 WILLIAM STREET, NEW YORK 
















AGENTS’ CONVENTIONS 


\ number of conventions of National 


$ Surety ( agents are being he thts 
Accident a: ee ; id th 
month. One in Kansas City took place 

Thursday of this week. It was attend 
; a1i ed by Willian rapier, superinter nt 
Disability : a ay een “eee 
of agents, representing the home office 

At the Birmingham Convention a lov 

Plate Glass ing cup was g ven to President lovee 
A convention in Salt Lake City was 

also held 


CLEARING HOUSE A SUCCESS 


rhe new Surety Clearing House is a 
success The second clearings were 
in excess of the firs when thev footed 
$18,000 Seve ompanie ire in, and 


more are expected to join 
I 





i 
will attend the Convention of the In 





surance Commissioners While in the 
far West he will visit several cities in 
relation to surety matters. 
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JOINT MANAGERS IN THE WEST 


LUTHER-RATHBONE NEW FIRM 
To Manage Western Accident Depart- 
ment of the Casualty Company of 
America 


Luther-Rathbone is the name of a 


new firm, composed of H. A. Luther 


and J. V. Rathbone of Chicago, who be- 
come managers of the Western acci 
dent department of the Casualty Com- 
pany of America. Luther-Rathbone will 
handle the company’s industrial busi 
ness in Indiana, Michigan, Illinois, Wis 
consin. Minnesota, lowa, Kansas, Ne 
braska, the Dakotas, Montana and Wyo 
ming, and will write commercial ac- 
cident business in unoccupied territory 
in these States. The firm is opening 
an office in the Insurance Exchange, 
Chicago. 

The business of the Western acci- 
dent department now consists of the 
business of the company’s “provident” 
department, which has been developed 
in the past few months by J. V. Rath- 
bone, and well developed, too, and the 
Western industrial business which the 
company secured last January by re- 
insurance of the Royal Casualty Com- 
pany, together with what the old Royal 
agency plant has written since in this 
territory. Luther-Rathbone will imme- 
diately set about the development of 
the territory in which there is not al- 
ready an agency plant. 

Mr. Dunscomb who has been with 
Mr. Rathbone, goes to San Francisco 
as State agent of the Casualty Com- 
pany of ‘America for the industrial de- 
partment. 

Personnel of Firm 

The members of the new firm are 
among the best known agency men in 
the industrial business. H. A. Luther 
was agency manager of the North 
American Accident from 1902 to 1912, 
and was recognized as one of the 
strongest agency men in the country. 
He had had a successful insurance ex- 
perience previously, having been a gen- 
eral agent of the National Life of Ver- 
mont, and of the Preferred Accident 
in California; manager of the Bankers’ 
Alliance of Los Angeles for five south- 
eastern States, where he wrote $2,300,- 
000 life insurance in seventeen months, 
and having had industrial accident ex- 
perience with the old Metropolitan Ac 
cident of Chicago and the United States 
Health and Accident. Since January 1, 
‘1915, he has been superintendent of the 
intermediate department of the Contl- 
nental Casualty at the home office. He 
has developed that department into a 
good producer. He leaves the Conti- 
nental Casualty on the best of terms, 
the new position apparently offering 
greater financial opportunities than the 
connection he is leaving. 

J. V. Rathbone became assistant to 
Mr. Luther in the North American ‘Ac- 
cident in 1904, shortly after his gradua- 
tion from college. He continued in 
that capacity until 1912 when,. on Mr. 
Luther’s resignation, he became joint 
agency manager. Early this year, he 
resigned and took charge of the new 
“provident” department of the Casu- 
alty Company of America at Chicago. 

Mr. Luther has always made a spe- 
cialty of writing personal business. He 
expects to continue this and to develop 
an entirely new agency plant, trained 
according to his own ideas. It is proh- 
able that Luther-Rathbone will add a 
considerable amount of business 
through re-insurances, several of which 
are now under negotiation. 


Cc. H. Moore, inspector and surveyor 
of ratings for the Royal Indemnity, has 
been transferred from San Francisco to 
the new branch recently established by 
the Company at Helena, Mont. 


The Illinois Surety has appointed M. 
A. Reese general agent for the state of 
Washington, with headquarters” at 
Seattle. 


NOT FAIR 


New York Times Glorification of Work- 
men’s Compensation in State of 
Wisconsin 


Considerable resentment was felt in 
insurance circles because of an article 
in the New York Times on the opera- 
tion of workmen’s compensation in Wis 
consin. ‘ithe objection to the article is 
not because it is written in the Mc- 
Clure’s magazine and Harper’s Weekly 
style of social reform glorification, but 
in its mere unnecessary and nasty 
slaps at stock insurance companies. 
The writer went out of his way to cast 
slurs upon the methods of the stock 
companies in paying claims in Wis- 
consin before compensation laws were 
on the books. It seems a pretty late 
date to have to reiterate that insurance 
companies pay their honest losses, but 
they would never have achieved their 
present eminence and standing if they 
had “welched” on their_losses; and no 
serious critic can make such an accu- 
sation against them. The newspaper 
writer was simply hitting below the 
belt. 


WILL NOT INSURE EMPLOYES 

“We have on one or two occasions 
felt that a misunderstanding or un- 
pleasantness might be occasioned by 
the adjustment of a burglary insurance 
policy insuring one of our own em- 





ployes at the home office or one of our 
agents,” says the National Surety Co. 
in a letter to agents. “In making a 
close adjustment we might feel that we 
were prejudiced in favor of the agent 
or employe or he might think that we 
were not making a fair adjustment, or 
he might feel some hesitancy in mak- 
ing claim even if he felt the claim to 
be entirely just, which in either case 
would create unpleasantness. and toa 
avoid this we have decided not to issue 
any more burglary insurance to our 
own agents or emp'oyes.” 





C. H. Boyer, manager of the casualty 
department, is visiting agencies in the 
South. 


Claim Men Meet at Niagara 
Falls 


(Continued from page 17.) 


side of the question was assigned to 
one man for discussion and the nega- 
tive to another. It was voted by the 
members as an improvement over the 
old plan. 

Dr. W. L. Gahagan, superintendent of 
‘the accident and health department of 
the Globe Indemnity, was one of the 
most prominent figures at the Conven- 
tion. Since the organization of the In- 
ternational Claim Association. six vears 
ago, Dr. Gahagan has been closely iden- 
tified with its activities. He was hon- 
ored with the presidency of the organi- 
zation the first year of its existence 
and has been re-elected as chairman 
of the Executive Committee since then. 

Among the other members who were 
prominent in the activities of the Con- 
vention were: David M. Case. chief 
adjuster of the Travelers: Phillip H. 
Leakin, claim exyaminer of the Aetna: 
Walter C. Faxon, vice-president of the 
Aetna; E. E. Bradley, superintendent 
of the accident and health denartment 
of the Royal Indemnity; Dr. Clovis M. 
Taylor, medical director of the United 
Commercial Travelers of Columbus, 
Ohio; Le Roy Templeman, superintend- 
ent of the accident department of the 
Maryland Casualty and treasurer of the 
Association: Charles S. Carey, superin- 
tendent of the industrial claim denart- 
ment of the General ‘Accident: R. D. 
Emory, secretary of the Great Western 
Casualty; F. D. Harsh, chief adjuster 
of the Iowa State Traveling Men’s As- 
sociation, and T. L. Bean, superintend- 
ent of the accident and health depart- 
ment of the Fidelity & Deposit. 








No Red Tape and 
No Delay 


Incorporated April, 1905 


Alinnis Surety Company 
HOME OFFICE, 134 S. La Salle Street, CHICAGO 
“WE ISSUE SURETY BONDS” 
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Report of Standardization Committee of National Council 
of Insurance Federation Executives 
By Fred L. Gray, Chairman 








In attempting to standardize the 
form of organization of the several 
State federations, it has been the aim 
of your committee to draft a model 
which will be at once brief and con- 
cise, yet not dangerously rigid. We be- 
lieve that the uniform constitution here 
submitted will prove sufficiently flexi- 
ble to meet all probable contingencies, 
while still sufficiently clear and expli- 
cit to prevent any misunderstanding of 
the true function of the organization, 
or its proper governmental procedure. 

The section to which most study was 
given, and to which we particularly in- 
vite attention, is the one setting forth 
the object of the organization. In our 
judgment none of the State federations 
has thus far hit the mark in describing 
the purpose of this movement. Most 
of them deal with the subject in terms 
so vague as to be almost meaningless, 
such for instance as “to promote the 
interest of the insurers, assured anc 
policyholders of the State of ........ “3 
While this language indicates a most 
laudable ambition it leaves one in 
doubt as to where the undertaking 
starts, what direction it follows, and 
the real nature of its goal. We are of 
the opinion that the federation has al- 
ready suffered from the lack of plainly 
defined boundaries and that much con- 
fusion could have been avoided had 
there been a better understanding at 
the outset of what it did not propose 
doing. In consequence of this uncer- 
tainty there are not a few who, in their 
loyalty to other insurance organiza- 
tions, have viewed the activities and 
utterances of this latest arrival with no 
small misgiving. 

What is Legitimate Field? 

For these reasons, it would seem im- 
perative that before proceeding further, 
we should “take stock” and determine 
once and for all whether there is a legi- 
timate field of endeavor open to the 
federation, one which at no point and 
in no degree overlaps the fields already 
so effectively occupied by the other as- 
sociations. And, if in view of existing 
conditions, and of the past performan- 
ces of the Federation, it is believed 
that a genuine need exists for the con- 
tinuance of its work, it would seem 
that this is the time and place to de- 
fine the nature of that work in terms 
which cannot henceforth be misunder- 
stood. 

In considering this phase of the sub- 
ject, the committee’s first step was to 
determine by the process of elimina- 
tion what matters and things do not 
properly fall within the scope of the 
movement, and in doing this we were 
slowly but surely impelled to the con- 
clusion that the Federation has but 
one mission which it can reasonably 
invite insurance men of all classes to 
support, namely, opposition to State in- 
surance in any and all forms. We are 
of the belief that to go to a single step 
beyond this one fundamental issue will 
ultimately precipitate questions con- 
cerning which there must be much dif- 
ference of opinion among the members 
of the Federation itslf. 

It must be remembered that the Fed- 
eration admits to its membership insur- 
ance men of every class and descrip- 
tion, among whom there are many who 
hold widely divergent and oft’times 
wholly irreconcilable views regarding 
certain of the theories and practices of 


underwriting. An organization thus 
constituted cannot properly interest it- 
self in such controversial questions as 
the relative merits of legal reserve and 
assessment life insurance, nor can it 
consistently take sides in the perpetual 
debate between stock and mutual com- 
panies, either fire or casualty. 
No Disagreement Between 
Workers 

There is, however, one mighty ques- 
tion over which there can be no pos- 
sible dispute between insurance work- 
ers—a question in which all are vitally 
concerned—and that is the unfortunate 
consequences of State insurance of any 
kind or in any form, not only to com- 
panies and agents but to the insuring 
public as well. To this doctrine we 
all, whatever be our individual insur- 
ance creed or underwriting dogma, can 
enthusiastically subscribe. But to go 
beyond such common ground would 
only be to sow the seeds of discord and 
invite such embarrassment and fric- 
tion as would in all probability lead to 
the early disintegration of the entire 
movement. If there be a covert hope 
on the part of any Federation man that 
the organization may sometime be 
brought to wield its great influence in 
behalf of his particular’ insurance 
“ism” that hope should be promptly 
dispelled; and hence that there may be 
no further uncertainty regarding the 
real purpose of the movement we 
recommend that the constitution of all 
State organizations contain the follow- 
ing article: 

“The object of this Federation is to 
furnish to its members and the general 
public of (Wisconsin, etc.) reliable in- 
formation concerning the origin, nature 
and effect of any and all legislation, 
the purpose or natural consequence of 
which is to make the State directly or 
indirectly, wholly or in part, an under- 
writer of insurance hazards of any de- 
scription.” 

We favor this language for three 
reasons; first, because it plainly points 
to the one indisputable function of the 
Federation and thereby sharply elimi- 
nates from consideration all other 
functions; second, because, though nar- 
rowing the sphere of the Federation’s 
activities to a single issue, it yet opens 
the way to the employment of endless 
and perfectly legitimate means for a 
final and correct settlement of that por- 
tentious issue. It lays a solid founda- 
tion for constructive publicity and for 
all manner of educational campaigns, 
and possibly more important still, it af- 
fords a vehicle of enormous potential 
power whereby the “insurance vote” 
may be effectually mobilized for defen- 
sive purposes when, perchance, educa- 
tion and publicity have failed to score. 
In the third place, we favor this form 
of declaration because it frankly pro- 
claims a purpose to.render a much 
needed public service, a purpose which 
every right minded citizen should ap- 
plaud. Outside of that insignificantly 
small element which advocates State 
insurance from ulterior motives, who is 
there that can possibly object to learn- 
ing from authoritative sources the true 
facts regarding a matter of such far 
reaching importance to society? Sure- 
ly the most captious critic can find no 
possible justification for attacking this 
announcement of the Federation's ob- 
ject. 
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[ Special Talks With Local Agents 








The difficulties in set- 


Effect of tling claims on the lives 
War on of men who were killed 
Policies or injured while fighting 


at the front were well 
described in the August issue of the 
Federal Record: 

“About one-half of the world is at 
war, eleven nations being engaged. 
When the war was declared many resi- 
dents of the United States were abroad 
and subject to a call to the colors as 
reservists. Undoubtedly some _ were 
caught and impressed into service 
against their will. Taking one of these 
as an example, let us assume that he 
holds a health and accident insurance 
policy, restrictionless as regards war 
or the borders of the United States, in 
1 domestic company, and that members 

his family residing here keep in 
force by the payment of premiums dur- 

g the duration of the war, the com- 

iny neglecting to cancel. Assume 
further that while beseiged in a for- 
tress he accidentally injures his hand 
a rusty nail necessitating the loss 
his arm. That from the date of in- 
jury the seige continues, cutting him 
off from all communication with the 
outside world until the policy limita- 
tions relative to notice, proof, etc., 

ive run. 

‘Admitting that the man’s impress- 
ment into war frustrated performance 
at the time specified in the policy, 

ould the notice and the proof stipu- 
lations be held conditions from which 
the policyholder was relieved by war 
making performance impossible? 

“In this supposititious case, the ques- 
tion of an alien enemy or the closing of 
the courts is not involved. Had the 
policyholder been an alien enemy pre- 
vented from the use of our courts by 
the line of war or had our courts been 
closed by state of war, an entirely dif- 
ferent question would be involved from 
the one here presented. 

“Statutes of Limitations as applying 
) ordinary contracts cease to run when 
var prevents doing of the acts required 

stay their running, yet the rule is 
according to the Supreme 
Court of the United States, where, un- 

an insurance policy, certain acts 
ere required by its within 
twelve months after loss. The war hav- 
frustrated the acts at the time spe- 
cified, the stipulation was held a con- 
dition from which the plaintiff was re- 
lieved by war making performance im- 
possible. The policyholder was in con- 
sequence wholly relieved therefrom 
and not bound to do the acts within 
twelve months after peace, the general 
Statutes of Limitations being the only 
limits left. It was so held in 1871 in 
Semmes vs. Hartford Insurance Compa- 
ny, 18 Wall (U. S.) 158 

‘But the facts supposed present a 
different case. The policyholder is not 
an alien enemy and our courts are 
open. Of course, circumstances over 
which he has had no control have made 
impossible to furnish proof of loss 
within the time prescribed, and the 
question to be decided is whether he is 
excused. We believe he is so far as 
the policy limitation would be concern- 
ed, but do not believe that the Statute 
of Limitations would be suspended. In 
other words, assuming that proof was 
required by the policy terms within 90 
days, he would, in our opinion, be 
wholly relieved from furnishing such 
proof within the time specified and 
could commence his action to recover 
on the policy for his loss if proof was 
furnished at any time within the limits 
of the general Statute of Limitations 
governing. The exact case here sup- 
posed has never been decided so far as 
we are aware.” 


otherwise, 


terms 


* > * 
The fact that much new 


Going business is to be secur- 
Over ed by the agent going 
Your List back over his list of 


policyholders is declared 
by the Massachusetts Accident Com- 


pany in its Monthly Bulletin in these 
terms: 

“There are thousands of policyhold- 
ers on the Company’s books, and with- 
out doubt many on your list, who are 
carrying small policies and who could 
easily be induced to increase the 
amount of insurance they are carrying. 
This is particularly true of those par 
ties who are carrying dollar-a-month 
policies. The claim department is con- 
tinually paying sickness claims under 
the dollar-a-month form of contract 
where the insured never knew that the 
company was issuing a policy covering 
the first week of sickness, and who 
would have been only too glad to have 
taken out a special policy had they 
been made acquainted with its attract- 
ive features at the time they were so 
licited. 

“Go over your books from time to 
time and see if there are not policy 
holders there who should be carrying 
larger policies or who have contracts 
excluding the first week of sickness 
who can be shown the benefits of our 
policies which provide coverage for the 
first week of sickness and those cover 
ing non-confining sickness at full rate 
Many of our field men are giving this 
matter their attention with the result 
that their policyholders are availing 
themselves of the opportunity for more 
complete protection \t the same time 
they are making a increase in 
their incomes, due to the increased 
commission on the larger premium.” 

of ~ * 


good 


T. J. Falvey, president 
Realizing of the Massachusetts 
On Your jonding, draws a line 
Dreams between constructive and 


idle dreaming. He says 
in the current issue of the Co-ordina- 
tor: 
“Tell your man of 
a ‘dreamer.’ and you will arouse im 
mediate resentment for a certain im- 
plication of odium has come to be as 
with the term ‘Poets and 
Dreamers’ is an expression not uncom 
monly used to denote impractical men 


who are not adapted to the 


business that he 


sociated 


strenuous 


exacting demands of a_ business life 
Rut we must remember, as with every 
thing else, that there are dreamers and 
dreamers. There are the idle drean 


ers who derive a trance-like ecstasy o1 
pleasure out of unrealities, which for 
the nonce seem real. because they ire 
mastered bv their dreams And then 
there are tie dreamers to whom un 
realities do not take on false substance, 
but rather act as spurs towards efforts 
calculated to bring about a_ practical 
realization. 

“We should all be dresmers in the 
latter sense We should have and use 
the power of imagination—of visualiz 
ing—of producing mind-pictures so al 
luring that thev will act as incentives 
toward plans and efforts which will 
bring about their realization And we 
should see to it that we are ever mas 
ters of—not mastered bv—-our dreams 
No great thine was ever accomplished 
without a drea~—imagination. if vou 
prefer—at its origin Mind-nictures of 
inspiring and highlv desirable results 
are the actnating causes of invention. 
creation and accomplishment 

““As purveyors of insurance we should 
contemplate freely in our imagination 
all the satisfaction, material benefits, 
and jiovs which would be ours follow- 
ing 2 deservedly wider recognition of 
our mastery of insurance matters and 
of our consequent pre-eminent ability 
to serve. We should see in our minds 
the rewards and satisfaction of broad- 
er business operations, of unquestioned 
leadership in our territories, and of a 
more worthy serving of the public in- 
terests. Having conceived such a pic- 
ture. and being masters of our dreams, 
it stands to reason that we will strive 
the more earnestly for accomplish- 
ment. Our objects will become more 
definite. 

“Let us give free play to our imagi- 





MACON, 
W. E. SMALL - 


A Strong Casualty Company 


ACCIDENT PLATE GLASS 
AUTOMOBILE 


BURGLARY 
AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 


Georgia Casualty Company 


GEORGIA 


President 


Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 


HEALTH LIABILITY 
ELEVATOR TEAMS 








GENERAL 


The Very Best Policies at Reasonable 


ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 


Prices, With Large Assets Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 


Metropolitan Department, 100 William Street, New York 
New England!Department, 18 Post Office Square, Boston, Mass. 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON. ENGLAND 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
5S JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 








HOME OFFICE, 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 





The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 


47 CEDAR STREET 


CHARTERED 1874 


POLICIES 


EUGENE H. WINSLOW, President 


R. R. Cornell, Vice-Pres S. Wm. Bu 


RELIABLE AND ENERGETIC AGENTS WANTE 


OF THE MOST 
APPROVED FORMS 


rton, Se Alonzo G. Br , Ass’t Se 








nations, all in the prop seaso ul 
the find our pleasure not in the idl 
contemplation of what mig yut 
well-ordered efforts Oo ealize our 
dreams 

“Master your dreams and make then 
keen incentives.” 

. . ” 


TRIBUTE TO CLAIM MEN 


British Underwriter Says Their De- 
partment is Most Important in 
Casualty Insurance 





In view of the fact that the claim 
men are meeting this week it is rather 
interesting to note that at a meeting 
Institute of Yorkshire 
England, G. Ibberson. of the Essex & 
Suffolk Equitable Insurance Society of 


of the Insurance 


Leeds, said that in his opinion the 
Claims Department is the most impor- 
tant division of an insurance company’s 
staff. No matter how carefully the out- 
door staff, with the supervision of the 
branch manager, selects new business, 
claims will arise; and if these are not 
dealt with efficiently the business will 
result in a loss, or at best in a dimin- 
ished profit. 








COVERING LOST SECURITIES 


The National Surety Company an- 
nounces that it is prepared to furnish 
bonds covering issue of duplicate se- 
curities in place of any that may have 
been lost on the steamer Arabic. It 
is said that a large amount of stocks 
and bonds were carried on the vessel. 





THE EASTERN 


UNDERWRITER 


September 10, 1915, 








Good Service 


AND 


Guaranteed Cost Life Insurance 


are the Cornerstones of our Suocessful Company. 
Brief, liberal, clearly expressed policies with guaranteed low 
cost are serviceable alike to policyholders and agents. 
Specimens of Life, Accident or Health policies furnished 
upon request 


FOR AGENCIES ADDRESS 


The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President WM. JOHNSON, Vice-Pres. and Gen. Mgr. 











Is Steady Sure Solid 


GOOD TERRITORY FOR RELIABLE MEN 
IN THE 


GREAT MISSISSIPPI VALLEY 


Contracts direct with the Company 
Address, Home Office, Springfield, III. 








A CORRESPONDENCE COURSE OF 
INSTRUCTION IN LIFE INSURANCE 





Among the many advantages enjoyed 
by representatives of The Equitable Life 
Assurance Society of the United States 
is a Correspondence Course of instruction 
dealing with the fundamentals of life 
underwriting and the practical side of 
field work. 

While the Regular Course of 27 Lessons 
and Official Answers are reserved 
exclusively for Equitable representatives, 
the Preliminary Course consisting of 3 
Lessons will be sent to anyone on request. 

Address: 
Correspondence Course Bureau 
OF THE UNITED STATES 
P. O. Box 555 

New York City 

















Excellent Opportunities For Good Men 


HIGH COMMISSIONS 
LOW RATES 
SALABLE POLICIES 





SCRANTON LIFE INSURANCE COMPANY 


HOMER V. TOULON, Manager 


1098 Drexel Building PHILADELPHIA, PA. 


Pan-American Life Insurance Company 


New Orleans, Louisiana 


C. H. ELLIS, President 


Total Insurance in force (over) 


$18,000,000.00 
2,500,000.00 


Total Resources (over) 





We have a few attractive openings for high class life insurance men throughout 


our territory. 


If interested, write for full particulars, also ask for a description of our New 


Double Indemnity and Accident Benefit Policy. It’s a Winner. 
E. G. SIMMONS, Vice-President and Agency Manager 
Whitney Central Bank Building 


New Orleans, Louisiana 











CALL ON COMPTON 





The Service Route to Success 
By the Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 


S—risiat 


Wire INSURANCE COMPA! 


BOSTON MASSACHUSETTS 


220 BROADWAY 
PHONE 6030-6031 CORTLAND 


CALL ON COMPTON 





CALL ON COMPTON 





NOLdUWOOD NO TIVO 














Royal Life Insurance Company 


ALFRED CLOVER, President 


Industrial and Ordinary Policies 





Special confidential contracts for Superintendents, Assistant 
Superintendents and Agents in Indiana, Illinois, 
lowa, Kansas, Kentucky, Michigan, Min- 
nesota, Ohio, and Wisconsin 


Now Organizing a Health and Accident Department 


Head Office 
108 S. La Salle Street, Chicago 























